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Chicago National Life Insurance Co. 


CENTURY BUILDING, STATE AND ADAMS STREETS 


JUST LICENSED BY ILLINOIS STATE DEPARTMENT 


First 10,000 shares sold, over $100,000 deposited 
with State 


_WANTED—First-class Agency man; must be of undoubted experience and ability. 
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APPLICATIONS—considered from reliable stock salesman on new issue—20,000 
shares—best of leads furnished. 
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—WANTED— yy — 
TWO $6,000 MEN | Aeeual_ EXTRA! 
for TEXAS and MICHIGAN || |‘éstaa’| WHERE NEXT? 


. - “America Fore’”’ 
A High Class Agency Proposition | eee aa ee ec 
‘ This is the title of a timely circular, reproduced here, that 


we have recently published, featuring 


| FOR THE RIGHT MEN. Explosion, Riot and Civil Commotion Insurance. 


During the past few months, newspapers in many localities 
have teemed with accounts of threatened bomb plots. Serious 
rioting has been going on in Albany and Troy, N. Y. Strikes 

1 disorders are threatened elsewhere. 

TE T 4 anc 
WRI ME TODAY Frequent occurrence of accidental explosions, such as those 
in the Armour Grain Company and the Weil & Company 
warehouse at Chicago, will prove to prospects, beyond a doubt, 
ERNEST W. BROWN, Secy.- Treas. the need of EXPLOSION insurance protection. 


Our SERVICE plus includes many such timely circulars 
INTERSTATE BUSINESS MEN’S 


ACCIDENT ASSOCIATION AMERICAN EAGLE 
BROWN BULDING =. Desmowwes.1oWA |] FIRE INSURANCE COMPANY 


Cash Capital $1,000,000 Norman T. Robertson, Pres. 


; ee Ye . 
First and strongest Organization Wniting Business and Pro- Home Office: 60 Bleidem Lams Sod Yash 
fessional Men upon the Same Plan as the Travelling Men’s Western Department Pacific Coast Department 
} Edward A. Henne, Secretary C. E. Allan, Secretary, 


Associations. 207 West Jackson Blvd. Insurance Exchange Bldg. 
Chicago San Francisco 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





al 


Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 











ONLY RURAL OLD LINE 
COMPANY | 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 








ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, 
and Industrial Policies from,$12.50 to $1,000.00. 


Condition on December 31, 1920: 
$24, 143,510.56 
21,803,452.41 
2,340,058 .15 
207,301,719. 00 
1,983,096 . 17 


$25,823,269.97 


Liabilities 

Capital and Surplus 

Insurance in Force 

Payments to Policyholders 

Total Payments to Policyholders since 
Organization 


JOHN G. WALKER, President 


The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 








PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over  $8,700,000.00 
Insurance issued during 1919, over $31,000,000.00 
Insurance in force Dec. 31, 1919, over $91,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it vosk built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, La. 














A Progressive SURETY and CASUALTY Company 





Tue Specrator is published every Thursday by The Spectator Company, at 185 William Str. 


eet, New York, N. Y. Entered as second-class matter June 23, 1879 {| 


the Postoffice, New York, N. Y., under the act of March 8, 1879. THE Spectator, Volume CVI, Number XVI, April 21, 1921; $4.00 per annum. 
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Life Insurance Business in 1920 
Two Hundred and Fifty Nine Companies Wrote $10,332,301,925" 


New Insurance 


~ HAT the hand of business depression which 

overshadowed the country during 1920 

but lightly touched life insurance, if at all, 

is quickly gleaned from the extensive 

tabulation presented in this week’s edition 

of THe SpEcTATorR, giving the financial 

transactions of some two hundred fifty 

American life insurance companies. Al- 

though the results of a few companies are still unavailable, the 
totals shown are enormous and the increases in the various items 
over their respective amounts of the year 1919 are themselves 
stupendous and indicative of the great success of the life insur- 
ance business. The results further show that life insurance is 
held in such esteem that it rises, phoenix-like, above the clouds of 
business pessimism. Life insurance in the past few years has 
weathered two of the most trying situations that could pos- 
sibly be imagined—the fatalities of an intensive and extensive 
epidemic, and participation in a world-girdling carnage. It 
has not only resisted these assaults upon its stability, but has 
advanced in strength and comprehensiveness. The assets of the 
259 companies amount to $7,390,972,036, a gain of over $582,- 
389,890 over the corresponding amount for 1919; the surplus 
including assigned and unassigned funds and capital now total 
$777,478,047, which is $51,366,771 more than was held for the 
credit of policyholders at the end of 1919, and $153,002,550 
more than 259 companies held ten years ago. During 1920 
the premium income was $1,421,304,783, or $211,877,078 more 
than in 1919, while the payment to policyholders aggregated 


3 


$763,988,692, $22,480,905 more than was paid policyholders 
during the year previous. The total income during the year 
past was $1,796,202,403, and was $581,095,640 in excess, of 
the disbursements, which amounted to $1,215,106,763. * 


SHow Bic INCREASE 


The 259 companies wrote new ordinary business in’ 1920 
totalling $8,894,277,569, or $1,483,451,565 more than the year 
previous, while the industrial new business written totalled 
$1,438,024,350, as against $1,252,833,336 in 1919. 

The companies included in the table herewith had $41,978,- 
262,621 of insurance on their books. Of this great amount $35,- 
043,139,095 was ordinary insurance in force, and $6,935,1233526 
was industrial insurance. They represent increases respectively 
of $5,955,884,162 for ordinary insurance, and $774,547,844: for 
industrial insurance. After carefully perusing the figures 
noted above, it is impossible to withhold a word of congratula- 
tion and commendation to the managers of each and all of, the 
companies and a godspeed to the thousands of agents who by 
their untiring efforts have made such tremendous gains. and 
amounts possible that outdistanced any previous records made 
in the field of life insurance, and may well encourage the. life 
insurance fraternity to greater deeds in 1921. 

On the following page will be found a table showing the 
aggregate of life insurance business transacted in the United 
States last year and the financial condition of companies as of 
January I, 1921. The figures have been compiled from state- 
ments filed with Insurance departments. vos 
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as of January 1, 1921. The 


made to the various insurance departments, 





FINANCIAL STANDING AND BUSINESS IN 1920 OF LIFE INSURANCE COMPANIES OF THE UNITED STATES 


The following tabulation shows the aggregate of life insurance business transacted in the United States for 1920, and the financial condition of the companies 
figures are compiled from the sworn reports of the regular life insurance companies, 
and are issued in advance of any State department report: 















OF 
Etna, Hartford, Conn..... 
Agricultural Life, Bay City, 
MRO re geile igiiis cure ee xiscovas 
American Bankers, Chicago, 


NAME AND LOCATION 
COMPANY 


SE SS eae 
Am. “Central, ee 
Am. Home, T i Sa Kan. 
— Denver, 
Am. Life Reins., Dallas,Tex. 
Am. Life, Des Moines, la. 
Am, Mut., Lake Charles, La. 
Am. Nat’l, Galveston, Tex.. 


Am. Nat’l, St. Louis, Mo... 
Amicable Life, Waco, Tex. 
Atlantic Life, Richm’d, Va. 
Atlas Life, Tulsa, Okla.... 
Baltimore Lite, Baltimore, 


Bank Savings, Topeka, Kans. 


Bankers Life, Des Moines. 
Bankers National, Orange- 
Se ae ee 
Bankers = Nebraska, Lin- 
SS OE Nee 
Bankers “wl Life, Omaha, 
> Sean PE AS ene 
Beneficial, Salt Lake City, 
DRY canines eos ew oa a wn cl 
Berkshire, "Pittsfield, Mass. 
Boston Mutual, Boston, 
ee eee 
——. Mens, Kansas 
CO Sa 
Business Mens Mutual 
Greensboro, N. C....... 
a State, Sacramen- 
SE cniceciene Siais-5 
Capitol, Denver, Col...... 


Carolina, Columbia. S. C. 
Cedar Rapids, Cedar Rapids. 


Ta. 
Central, Fort Scott, Kan. 
Central, Ottawa, Ill........ 
Central of U. S. of A., Des 
Moines, 


a. 

Central States, Crawfords- 
“SS er 
Central States, St. Louis, 
Gunes Life, Indianapolis, 
LY SRR Se tre 
Chicago National Life, Chi- 


oS eee 
Cleveland Life. Cleveland, O. 
Clover Leaf Life and Cas., 
Jacksonville, Ill. 
Colonial Life, Jersey City, 


Columbia 

OD CAG bw ob snes ws b's 
Columbia Life, Cincinnati. O. 
Columbian National, Boston, 


BERS abies eben ness 
Columbus Mutual, Colum- 
Commonwealth, Louisville, 
Heemmenecetth. Omaha. Neb. 
Conaecticnt *aseiany Hart- 

C8 ee eee 
Coasaioat "hubenl, Hart- 

ee Oe oe 
Conservative Life, South 

ee ore ere 
Conservative Life, Sioux 

NPN, sce wise oo 
Conservative Life, Wheel- 

fa We VA. scccew sees 
Continental Life Assurance, 

Chicago, yee eee 
— Life, Kansas 
Continental “Life, Wilming- 

EE es 
Cotton | States Life, Memphis, 

<5 SER Sen 
Dakota Life. Watertown, 

TES a 
Des Moines Life & Ann., 

Dts Moines. Ta... ....-.. 


Detroit Tife, Detroit. Mich. 
Durham Life. Raleigh. N. C. 
Elein Life. Elgin. Tl 
Elkhorn Life and Accident, 

Norfolk, Neb. 


Equitable, Washington. D.C. 


Equitable of Ia., Des Moines, 
Equitable Life ‘of U. S., 
New Yor 


936,702 
4,135.569 
3,916,856 

494,730 
2,299,228 


894.650 
1,709.645 
295.774 
258,795 
382.48 
434,066 


~ 


33,676,094 
627,141,737 


2,398,956 
5,690,866 
113,470 


167,325 


603,399 
162.515 
28,002 
107,287 
8,799 
149,298 


3,030,849 


88,100,942 


Surplus : 

Total Admitted (Assigned and Premiums 

_ Assets Unassigned) Received 

End of Year End of Year in Year 
$177,502,366 $21,478,483 $29,359,658 
560,843 277,440 360,021 
1,577,411 135,111 564,922 
7,674,005 381,331 2,197,206 
640, 943 24,969 180,175 
898,922 138,525 411,027 
439,532 343,844 135,009 
3,226,898 264,921 1,051,361 
217,624 29,251 127,861 
9,305,365 1,441,380 4,536,232 
905,534 231,691 375,662 
3,899,232 1,572,150 594,335 
7,226,458 856,811 2,505,560 
489,829 334,964 305,262 
5,541,490 515,017 1,623,984 
1,590,192 352,446 428,827 
44,452,819 17, 047, 987 13,262,851 
144,360 120,966 111,397 
18,110,675 5,234,332 2,909,336 
10,332,873 1,493,765 2,703,234 
3,353,349 614,011 893,172 
28,635,351 1,541,878 4,061,155 
4,504,395 234,028 1,287,144 
1,116,947 242,159 57,627 
164,948 122,214 334,488 
4,300,931 684,154 1,179,691 
4,077,233 271,026 1,416,754 
302,960 106,838 1,265,869 
1,214.860 166,071 361,717 
936,775 76,400 320,210 
8,454,837 854 1,083,471 
9,874,263 1,042,463 3,499,706 
357,119 101,522 110,993 
3,614,237 $82,618 1,664,313 
357,886 228,585 163,994 
172,507 Eat: « Wawuetens 
3,381,309 300,109 912,780 
575,476 231,165 162,330 
5,093,353 381,601 2,019,481 
171,596 10,312 64,364 
1,937,325 274,704 400,859 
19,225,444 1,414,023 3,949,789 
2,399,895 466.961 1,015,857 
2,980,457 560,267 1,278,200 
2,288,709 170.271 1,198,198 


8,230,956 
11,649,579 


245,844 


516,628 
1,203,289 
982,778 
268,660 
608,431 
462,999 
764,701 
913,287 
33,272 
133,957 
822.795 


7,999,580 
95,354,786 


Total Income 
in Year 


$36,633,853 
476,064 
779,226 
2,734,665 
206,960 
483,203 
150,650 
1,209,540 
137,087 
5,068,259 
422,949 
860,769 
2,899,118 
409,302 
1,870,367 


526,528 
15,506,595 


15,200 
3,800,381 
3,240,097 


59,182 
338,497 
1,470,767 
1,717,419 
1,324,126 
421,274 
373,651 
1,268,827 
3,986,174 
148,156 
1,971,011 
183,087 


237,593 
1,097,386 


181,827 
2,266,655 
71,935 
504.393 
4,886,122 


1,213,657 
1,406,107 


1,311,920 
9,945,728 
16,150,131 
322,533 


524,115 
860.187 
930,791 

47,986 


155,516 
891,397 


9,623,112 
130,096,361 


Total 
Payments to 


Policyholders Disbursements 


Total 


in Year in Year 
$18,914,184 $27,856,441 
45,463 326,997 
235,221 530,207 
760,303 1,944,853 
39,072 92,757 
112,335 302,877 
55,176 125,561 
248,332 698,807 
29,222 108,844 
1,031,269 3,487,141 
90,772 292,645 
122,753 512,699 
682,257 1,662,817 
42,772 280,441 
531,851 1,241,830 
84,524 269,778 
6,952,281 10,848,343 
167,840 167,840 
1,047,495 1,794,998 
887,305 2,112,630 
"281,523 639,034 
2,878,257 3,965,850 
477, 308 1,018,105 
2,000 52,875 
79,217 320,023 
271,711 808,368 
454,079 1,140, "68: 
590,357 1,281.78) 
68,705 218,462 
55,558 227,126 
280,938 703,575 
821,463 2,218,489 
15,732 98,483 
309,779 1,167,891 
17,474 148,205 
Misano 60,553 
214,160 596,248 

20,330 140 

623,293 1 653.3 301 
15,898 41,543 
5,077 $26,126 
1,195,539 2,699,507 
196,243 629,591 
314,336 985,093 
205,190 764,132 
3,473,134 5,958,371 
8,825,516 12,084,056 
48,190 223,664 
seers 31,488 
118,923 483,866 
55,072 342,149 
417,321 910,894 
218,662 588,556 
49,774 253,856 
129,73 370,646 
63,296 397,673 
130,655 506,562 
368,008 848,751 
18,006 35,198 
35,625 94,756 
170,660 553,347 


(Continued on page 29) 
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5,107.963 


99,075,278 


New Business 
Paid for in 


Year (Includ- 


ing Revivals) 
$495,216,386 
5,039,750 
4,968,220 
40,916,613 
578,500 
4,320,870 
15,238,707 
9,824,159 
1,698,600 


a24, 367, 653 
) 


a2 
bd: °865,277 


8,458, 769 
22,316,106 
7,891,736 
23,403,098 
b10,246,843 
4,170,992 
95,702,231 
1,935,000 
17,216,038 
27,453,112 
6,783,240 
21,178,920 
al,794,097 
64,630,561 
2,146,000 
2,788,109 
12,490,822 


3,112,354 
2,881,332 


10,914,821 
32,674,394 
1,738,272 
20,407,110 
3,724,139 


6,768,003 
4,191,574 


a803,587 
b14,611,705 


35,983,337 
11,743,289 
a10,449,680 
b5,147 688 
12,952,083 
146,265,307 
75,394,728 
4,451,053 
543,000 
11,728,691 
9,579,785 
10,786,784 
7,108,041 
5,226,267 
7,362,073 
8,808,627 
7,814,633 
5,008,187 
104,500 


LIGy 172 
a2,582 565 
b5,127,618 


63,580,675 


481,918,640 


Whole Amount 


in Force 
End of Year 


$1,155,589,341 
9,556,288 
18,537,871 


101,130,720 
5,793,938 


11,653,577 
19,025,345 
34,669,547 
4,525,181 
@55,741,505 
689,906,937 
12,293,285 
18,182,309 
76,590,213 
11,568,862 
a10,519,670 
a 933,923 
15,068,390 
555, 483, 313 


2,429,750 
95,731,028 
77,395,695 
30,061,672 

122,898,422 
a10,715,147 
619,313,949 

2,007,500 

3,402,662 
38,782,271 
48,240,800 
10,084,536 
12,421,688 

9,087,654 
36,055,024 

105,726,633 

4,254,687 
57,429,868 

7,337,066 


5.643, 
50,017, 788 


1,921,601 
13,933,392 


139,304,380 
28,062,776 
a25,402,946 
619,245,686 
37,067,955 
362,387,933 
382,709,528 
10,076,483 
536,500 
21,905,654 


17,727,58 


uo 


36,410,545 
31,573,988 


8,041,538 


Gain in 

Amount in 
Force in Year 
$262,913,031 
3,797,250 
— 1,943,358 
28,800,242 
— 231,514 
2,617,870 
13,734,964 
6,009,080 
1,229,050 
a15,050,630 
b28,964,965 
1,852,905 
2,622,472 
17,452,631 
4,457,809 
a2,129,331 
60,875, 923 
1,424,750 
12,693,864 
18,658,611 
3,739,100 
14,995,705 
a827,067 
62,056,221 
*2,007,500 
1,767,798 
8,452,326 
9,926,009 
48,230 


2,411,666 
2,061,691 
8,033,533 


20,949,359 
1,423,258 
11,678,091 
2,609,588 


3,410,689 
3,553,404 
a37,727 
b5,661.419 


307,326 
1,592,061 
24,317,068 
10,012,068 
a6,806,234 
61,799,529 
7,420,453 
96,744,463 
51,428,974 
2,643,830 
*536,500 


5,985,225 


5,101,196 
1,897,784 


3,990,320 





730,933 


a1,711.045 
1,936,322 


47,985,003 
318,066,569 
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THAT EGREGIOUSLY MISLEADING 
ADVERTISEMENT 

AST week THe Specrator denied 
L the accuracy of the statement, con- 
tained in an absurd advertisement pub- 
lished by the Mississippi Fire Insurance 
Company in the daily Clarion-Ledger, 
that Tue SpecTATOR was responsible for 
a tabulation of alleged excessive “earn- 
ings” of 100 fire insurance companies 
conspicuously displayed in that advertise- 
ment. 

The prominent headlines of the adver- 
tisement stated that “THE SPEcTAToR, 
which is as reliable in the insurance world 
as is Bradstreet and Dun in the business 
world, has compiled a table of 100 in- 
surance companies for I919, showing 
capital stock, income less losses and ex- 
penses, and per cent profit made,” and 
then proceeded to set forth the table 
thus ascribed to THE Spectator, show- 
ing ridiculously exaggerated profits made 
by fire insurance companies. 

We reiterate our absolute repudiation 
of authorship of the tabulation referred 
to, and particularly the implication that 
Tue Spectator would designate the 
difference between total income and cash 
payments for losses and expenses as 
“earnings” or profit. As previously as- 
serted by us, any computation of earn- 
ings or profits must take into considera- 
tion the increase or decrease in liabilities, 
as well as mere difference between cur- 
tent income and expenditures. 

The Spectator Company, publisher of 
Tue Spectator, has a long-established 
and favorable reputation for publishing 
trustworthy insurance statistics, and we 
therefore have demanded that the Mis- 
sissippi Fire Insurance Company forth- 
with retract and correct the erroneous 
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statement that THe Specrator compiled 
the misleading table and ratios published 
by Vice-President Reynolds in the ad- 
vertisement in the Mississippi paper re- 
ferred to. Because he used the trust- 
worthy statistics of The Spectator Com- 
pany to compile the figures in the three 
columns of the table presenting his de- 
lusive ratios purporting to show earn- 
ings, Mr. Reynolds evinces reckless au- 
dacity, not calculated to inspire confi- 
dence in him by his prospective stock- 
holders, by thus crediting his tabulation 
to THE SPECTATOR. 

Even greater, however, is the injury 
done by the Mississippi Fire to the 100 
fire insurance companies, whose earnings 
were so grossly exaggerated in the pub- 
lication referred to, in which the public 
are greatly misinformed regarding their 
net results. The article in THE Specta- 
TOR last week showed the moderate 
underwriting profit made by these com- 
panies in the year 1919, and that also in 
the 22 years ending with 1919 the under- 
writing profits of the leading companies 
averaged but 1.1 per cent based on their 
underwriting income. 


THE ACTION OF THE EXCHANGE 
F it was the intention of the friends of 
Schiff, Terhune & Company to in- 
timidate the New York Fire Insurance 
Exchange by attacking the Exchange 
through the medium of the daily news- 
papers, it has proved of no avail. De- 
spite the veiled threats of an injunction on 
the ground that the Exchange operates in 
violation of the State anti-trust laws, the 
decision to suspend Schiff, Terhune & 
Company remains unchanged. The Ex- 
change in suspending Schiff, Terhune & 
Company for violating its pledge not to 
place business with a non-Exchange com- 
pany, has acted no differently than in 
dozens of other cases, and has not seen 
any good reason why an exception should 
be made. 

The insidious attacks on the Exchange, 
inspired by certain insurance men, how- 
ever, have given a certain class of news- 
papers, anxious to print sensational mat- 
ter about corporations, material upon 
which to base an attack on the insur- 
ance business in general. One of these 
papers, which only six months ago 


printed editorials advocating State in- 
surance and unjustly charging stock com- 
panies with profiteering, considered the 
Exchange. 


Schiff, Terhune - Insurance 
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rupture of such consequence that it had 
it featured on the front page with an 
eight-column streamer headline. The 
quarrel between the brokerage firm and 
the Exchange is purely a matter between 
the two parties, and obviously there was 
nothing to be gained in airing the affair 
in the columns of the daily press, where it 
was sure to be misinterpreted. 

Probably the sensational paper print- 
ing this stuff is not aware that the in- 
surance laws of the State make neces- 
sary the existence of the Insurance Ex- 
change, which is a rating organization, 
and that the Insurance Department of the 
State is given supervision over such or- 
ganization to see that no unjust dis- 
crimination is made between rates upon 
risks of the same hazard. This might 
let in some light on the minds of the 
editors of one or two daily newspapers 
which suggested “trusts” in connection 
with the Exchange. 

It is somewhat of a mystery to many 
people, who are unacquainted with what 
took place at the meeting of the Ex- 
change committee, how the decision of 
the committee which passed on the case 
became known on the Street before it 
was actually announced. There were 
seven members on this committee and 
they were asked to make no mention of 
the finding, so that the action of the com- 
mittee must have leaked out through one 
of the members of that committee. One 
person who was present fought tooth 
and nail on behalf of Schiff, Terhune & 
Company and is said to have been a close 
personal friend of Mr. Schiff. 

Following the announcement on Wed- 
nesday by the Exchange that Schiff, 
Terhune & Company had been suspended 
until May 15, a statement was issued by 
Mr. Schiff to the effect that he was dis- 
satisfied with the action of the Exchange 
and would announce later what action 
he would take.- David Rumsey, former 
Continental Vice-President and Coun- 
selor, is attorney for Schiff, Terhune & 
Company. 

Opinion on the Street is, in general, 
to the effect that the matter has gone 
far enough and had better be dropped. 
“Schiff, Terhune & Company broke their 
pledge with the Exchange and have been 
duly penalized; far better leave it at 
that than to have further unpleasantness 


and serious harm done,” was the view 
expressed by several company officials 
and brokers. 
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59 John Street, New York 


J. Montgomery Hare 
William Hare 


\ Managers 


W. G. FALCONER, President 


NORWICH UNION FIRE INSURANCE SOCIETY, LTD. 


Local Department, 100 William Street 


J. F. Van Riper, Branch Secretary 
J. H. Burger, Supt. of Agencies 
O. F. Gant, Asst. Supt. of Agencies District 


NORWICH UNION INDEMNITY COMPANY 


45 John Street, New York 






E. F. Schleyer, Sec’y, Metropolitan District 
Oliver Bennett, Asst. Sec’y, Metropolitan 





J. G. MAYS, Secretary 





and with due regard to the claimants’ rights. 


The Norwich Union has gained the goodwill of policyholders and agents in the United States 
by more than forty years of honorable dealing. It has always been its aim to adjust losses fairly 





IN UNION THERE IS STRENGTH—IN NORWICH UNION THERE IS STRENGTH PLUS SECURITY 
AND SERVICE 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explosion, Riot and Civil 
Commotion, Tourist Baggage and all forms of Casualty Insurance 
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SALESMAN OPPORTUNITY 
We can use some high rptee stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, a our 5% Farm Mortgage Bonds, 
Write for Particulars. 
GARY NATIONAL ASSOCIATES ——— 
Gary Theatre Building, ry, Indiana. 
Wilbur Wynant, Ftd Pear 





of The Great-West Life shows unparalleled expansion along the lines that make 
SATISFIED POLICYHOLDERS AND SUCCESSFUL AGENTS 
Life men—looking for wider opportunity—should write to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office—Winnipeg. 








National Liberty 
FJusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
endo, seme 1, 1920. 


Cash Capital... . .$1,000,000. 00 
Assets. . ineweedwnns '10,748,246. 37 
Liabilities including Capital... Posie sondaa altars ems ecetsiele 7,638,598 .39 
Net Surplus... neneioniee os eee veoh mmm 
Surplus to Policy Holders. . .. 4,109,647 .98 


HEAD OFFICE: 
709-717 Sixth Avenue, Cor. 4Ist Street, New York. 





INCORPORATED 1832 


Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 192 


Reserve for Unearned Premiums..............+0¢- $1,229,149 .74 

RETO rete RMS x: o'er soises 4: avails for wieics & 0-6) Ss pacote emtentvareenats 279,621.66 

RBA Ming hotsdorsistsiotere’s! aio cictarersist dole eouevediele $500,000.00 

Net Surplus. . secwic cas ieee BOOOt4-60 

Surplus to saieiaaaiiias So! ra ajay erate ua erent Te conte $1,420,674 .65 
Total Assets so 03 564055 $2,929,446 .05 

Wm. H. Palmer, President E. B. Addison, Vice President. 


be Palmer Hill, Asst. Secretary. 


B. C. Lewis, Jr., Secretary 
. Leake, General Agent. 


J. C. Watson, Treasurer A 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, 


$1,250,000.00 
Net Surplus, $2,086,742.08 


Surplus to Policyholders,  $3,336,742.08 


WESTERN DEPARTMENT 
NEAL BASSETT, V. P. and Mgr 
W. T. BASSETT, Ass’t Manager 
ARK, N. J. CHICAGO, ILL. 





EASTERN DEPARTMENT 
D. H. DUNHAM, President 








LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 
Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 


wetitalieees 
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| FIRE INSURANCE NOTES AND EVENTS 











NEW YORK SURVEYS 

The Equitable Building.—The recently 
published value of $30,000,000 on the Equitable 
building property is interesting, because in the 
petition filed for a reduction of the taxation on 
this property, it is stated that the city in valuing 
the building at $16,000,000 is charging fifty per 
cent more than it cost. The insurance, however, 
$8,000,000, excludes foundations and cost of 
excavations, and many other things undoubtedly 
which enter into the cost of the building but 
are not covered by a policy of insurance. It 
is probably as interesting a check-up of a large 
property as one usually gets. 

The Institute—Now that the stated lec- 
tures are finished, coaching classes, as they 
may be termed, are being held for two weeks 
in regard to the examinations. These classes 
are for the purpose of making it easier by 
making more understandable the purpose of the 
examinations as well as their character. The 
examinations begin at six o’clock on Monday, 
May 2, all over the United States. 

The Work Keeps Up.—Whatever the pre- 
mium record shows, there is no diminution in 
the work of changes in properties, either for 
the entrance of new tenants or for improve- 
ments. The activities in New York Exchange 
territory average right along over 300 per day, 
and have sustained this average for many 
weeks, 

The Market.—The market of insurance 
these days is somewhat spotty, but certain lines 
which we note run about as follows: Any- 
thing in the clothing line, except in the high 
grade sprinklered risks, is not being sought 
after with avidity. These lines when offered 
are accepted with the greatest reluctance and 
wherever possible are turned down; anything 
in the prime class, such as building lines, espe- 
cially of the preferred type, as dwellings, apart- 
ments or fireproof buildings, is snapped up as 
soon as it appears; in fact, the word “wel- 
come” is on all the counters in this class of 
lines. The listed storage lines are also regarded 
favorably, but some caution is here manifest 
because of the varying prices of commodities, 
but such lines are accepted with a fair degree 










of freedom; the manufacturing lines are 
scanned quite closely when they come forward, 
with no tendency to take more than net lines 
unless the offering be of the very primest kind. 
In conclusion, we may state that there is a gen- 
eral spotty condition to the offerings and to the 
market in general. 

The Insurance Society.—The officers and 
executive committee are holding an important 
meeting this Thursday at the Drug and Chem- 
ical Club at 12:30 for the purpose of further 
considering ways and means of developing 
larger resources for library use. No doubt out 
of all the suggestions made some plan will be 
found to accomplish what is desired. 


CHICAGO AND THE WEST 

National Liberty Appointments.—Everett 
A. Harrington has been appointed special agent 
for the National Liberty in Northern Illinois, 
and Clarence Hubbard has been appointed spe- 
cial agent for the same company for Southern 
Illinois. Both men will work under Harold N. 
Greenberg, State agent. Both Mr. Harring- 
ton and Mr. Hubbard have been in the Western 
department office of the company for a number 
of years and are eminently qualified for their 
new work. 

Insurance Club Annual Meeting.—The 
annual meeting of the Insurance Club of Chi- 
cago will be in the form of a dinner at the Ham- 
ilton Club, on Tuesday evening, May 24. 

New Agency Joins Chicago Board.— 
Luther, Egan & Springston have been elected 
to Class 1 membership in the Chicago Board of 
Underwriters. This firm represents the Na- 
tional Reserve Fire Insurance Company of 
Illinois. 


PACIFIC COAST ITEMS 
Fire Underwriters Board Meeting.—The 
Board of Fire Underwriters of the Pacific 


will hold its annual meeting at Del Monte, Cal., 
May 5-6. The nominating committee appointed 
by President Thornton consists of R. W. Os- 
born of the North British, Carl A. Henry of the 
Sun, Arthur M. Brown of Globe and Rutgers, 


J. L. Fuller of the Norwich Union, and George 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


H. Tyson of the Great American. Following 
the long-established precedent of the Board, it 
is understood that W. O. Wayman, the present 
vice-president, will be named for the presidency. 


Special for George H. Tyson.—L. M. 
James of Salt Lake City has been appointed 
special agent for the George H. Tyson general 
agency of San Francisco, covering Utah and 
Southern Idaho. Mr. James is a native of Salt 
Lake, and for the past four years has been 
connected with the Salt Lake office of the Board 
of Fire Underwriters of the Pacific. As the 
appointee of the Tyson agency he will represent 
the Great American, American Alliance, 
Pheenix, Protector Underwriters, Equitable 
Fire and Marine and North Carolina Home. 


Palo Alto Under Board Jurisdiction.— 
Palo Alto, Cal., has been placed under the jur- 
isdiction of the Board of Fire Underwriters of 
the Pacific. Under the rules of that body 
brokers placing business on Palo Alto property 
will receive a commission of five per cent less 
than that paid to agents. 


PHILADELPHIA NOTES 
To Go to Atlantic City—The Philadel- 
phia insurance men to attend the annual con- 
vention of the Chamber of Commerce next 
week in Atlantic City, representing the Insur- 
ance Federation of Pennsylvania, are John W. 
Dariss, Sidney H. Pool and Kent Packard. 


Glass Bill Defeated—The Pennsylvania 
Legislative Assembly last week defeated by a 
decisive vote the Glass bill making it compul- 
sory for all motor owners to carry liability in- 
surance. A bill providing that no joint stock 
fire insurance company transacting business in 
Pennsylvania shall issue a policy for more than 
$10,000 on any one risk was presented, also a 
bill introduced providing that any domestic 
mutual fire insurance company organized prior 
to May 1, 1876, may issue policies for cash pre- 
miums without any contingent liability and pre- 
scribing regulations for the same. 


-—The proceedings of the Casualty, Actuarial and 
Statistical Society of America, constituting Part [, 
Number 15, of Volume VII, has been issued by the 
society. 
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SAFE 


SOUND 1 
SOUND anjye\ vOllins Farm Mortgages 





Before buying Farm Mortgages, investigate the record of the company 
offering you these securities. 


Has the concern promptly paid every loan and interest coupon when 
due? And how long has the institution been in business? 


Assured safety is the result only of practical knowledge and many years’ 
experience. 


If you are looking for 100 per cent. Safety, invest your funds in Collins 
Farm Mortgages. They yield 7% interest with proven safety. 


They assure you of a maximum rate of interest consistent with absolute 
safety for ten years to come. 


Select Today your Investments of Tomorrow. 


How many stocks or bonds which, five or ten years ago were regarded 
with favor, are worth par today? 


History repeats itself. 


Farm mortgages during the most trying days of the world war proved 
to be the only security which was always worth 100 cents on the dollar. 
They always will. 


The Collins Service is based on over 36 years’ successful experience 
and offers you complete protection. 


Our Basic Industry—in fact, the backbone of all industries, is Agri- 
culture. 


Collins Farm Mortgages are backed by the most dependable agricultural 
sections of the Southwest, where diversified crops preclude a total loss. 


Our booklets will convince you of their superior dependability. A 
postal card will bring them to you. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members of the Farm Mortgage Bankers’ 
Association of America 


Sales Office: 727 Monadnock Block, Chicago 
Home Office: Oklahoma City, Oklahoma 
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A. L. HARTY, PRESIDENT 





Superintendent from Missouri New 
Head of Commissioners Convention 





AGREE ON UNDERWRITING PROFIT 





Conference at Hotel Astor Results in 
Reduction of Conflagration Hazard 





Fire Companies Ordered to Reduce 
Rates in Arkansas 
[Special Dispatch to THE Specraror] 
LittteE Rock, Ark., April 20.—The 
State Insurance has 
issued an order requiring stock fire in- 


Commissioner 


surance companies transacting business 
fourteen 
and five hundred eighty-two thousand 
(14.582) on the basis of five 
years’ experience, 


in Arkansas to reduce rates 


per cent 











The executive and fire committees of the 
National Convention of Insurance Commis- 
sioners met at the Hotel Astor on Monday 
and Tuesday of this week, The first action of 
the executive committee was to elect a new 
president to take the place of Commissioner 
I. H. Ellsworth of Michigan, who recently 
resigned to become vice-president and agency 
director of the Detroit Bonding and Mortgage 
Guarantee Company. The honor fell to A. L. 
Harty superintendent of Insurance in Mis- 
souri. Thomas B. Donaldson, the commis- 
sioner from Pennsylvania, was elected vice- 
president of the convention, and Platt Whit- 
man, commissioner from Wisconsin, was 
elected second vice-president. James F. 
Ramey of Kentucky and Joseph G. Brown of 
Vermont were elected to fill vacancies in the 
executive committee. 

The convention will hold no spring meeting 
and the dates for the fall meeting at Louis- 
ville were definitely set as September 27, 28, 
29 and 30. 

The meeting of the fire committee on Mon- 
day was of greatest interest to underwriters. 
This committee met in session with a com- 
mittee from the National Board of Fire Un- 
derwriters consisting of Wilfred Kurth, vice- 


president and secretary of the Home, chair- 
man; Hugh R. Loudon, United States man- 
ger of the Liverpool and London and Globe; 
J. E. Lopez, president of the Continental, and 
W. E. Mallalieu, general manager of the Na- 





CoMMISSIONER A. L. Harty 


Board. Representing the Commis- 
sioners were Joseph Button of Virginia, Chair- 
man; Jesse S. Phillips, New York; James L. 
Ramey of Kentucky, A. L. Harty of Missouri, 
Joseph G, Brown of Vermont, Clarence W. 
Hobbs of Massachusetts, and P. H. Wilbour 
of Rhode Island was represented by Deputy 
Commissioner Burlingame. 

The question of what constitutes a reason- 
able underwriting profit for the companies has 


tional 


been under discussion for more than two years 
and it was found that the commissioners were 
in agreement on all points excepting the in- 
clusion of the so-called “banking profits” in 
calculating it. Chairman Kurth proposed for 
the underwriters that instead of including the 
interest on the unearned premium reserve, that 
the allowance of five per cent for conflagration 
hazards be reduced to three per cent. To that 
proposal the Commissioners agreed after some 
discussion. 

As a result of the agreement underwriting 
profit and loss will be calculated on the follow- 
ing basis: 

The minimum reasonable underwriting profit 


is five per cent of the premium income plus 
three per cent additional to cover conflagra- 
tion losses. 

All calculations of underwriting 
shall be based on a five-year term. 

The difference between earned premiums 
and incurred losses plus incurred expenses 
represents underwriting profit or loss. 

A conflagration is defined as an adjusted 
property loss exceeding $1,000,000, 

In determining the underwriting experience 
in any given State the first $1,000,000 of loss 
shall be charged to the particular State and 
the balance distributed among all the States 
(including the one in which it occurred) in 
proportion to the premium income of each. 

That no part of the so-called “banking” 
profit shall be included in the underwriting 
profit. 

Mr. Kurth in arguing against the inclusion 
of banking profits brought out for the com- 
panies the following points: 

“tT, Because the interest rate to holders ot 
policies written on the term plan—the great 
backbone of unearned premium liability—has 
been already discounted by concessions of two 
and a half premiums for three and four pre- 
miums for five years. 

“2. It is setting up an entirely new princi- 
ple in underwriting calculations, that com- 
panies should not admit is legal and which 
may lead to untold complications in the future. 

“3. Because the profits derived from the 
investment end of the business is not a part 
of ‘underwriting.’ Reasons: 

“a, Unearned premiums liability is an ‘or- 
ganization’ requirement as much as capital and 
surplus. 

“b. If reserves are not earned they must 
be contributed by stockholders or dissolution 
becomes necessary by statute or discretionary 
authority, : 

“c. Reserves for companies just starting in 
business and for companies largely increasing 
their business are invariably contributed in part 
from surplus belonging to stockholders. 

“d. Reserves are contributed from surplus 
on all business outstanding, unpaid or in the 
hands of agents. 

“e. Unearned premiums liability is not the 
property of policyholders; it is a percentage or 

(Continued on page 35) 


profits 








F. M. MACHMER 








| President. 


SUNBURY, PENNA. 
Organized 1870 


City Insurance Company of Pennsylvania 


Cash Capital $600,000 


A. F. O’DANIEL, 


Secretary and Underwriting Manager. 
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It’s hard to break the ice and gain the ear of property 
owners on fire insurance. But if you can once get 
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in, and establish yourself in the confidence of the 
GRAND RAPIDS MICHIGAN prospective customer the rest is easy. 


Agents are finding that disability insurance will 
gain a hearing where other lines will not. Peninsular 
Casualty disability policies are winners, and stick- 
ers. A good first commission and perpetual renewals 
make accident insurance a paying line to push. 








PENINSULAR CASUALTY 


INSURANCE COMPANY 


Authorized Capital - - - - $1,000,000 


BAY CITY, MICHIGAN 


COLON C. LILLIE, President 

ELI SPRUNGER, Vice-President 

HARMON J. WELLS, Secretary and Treasurer 
LOWRY VAHEY, Managing Underwriter 


FRANCIS F. McGINNIS, Second Vice-President 
and General Counsel 
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JESSE S. PHILLIPS REAPPOINTED 


New York Commissioner’s Nomination 
Immediately Confirmed 


Jesse S. Phillips, Superintendent of Insur- 
ance of the State of New York, was nominated 
for his third term last week and his appoint- 
ment was confirmed by the Senate the same 
evening, Superintendent Phillips is the sec- 
ond Commissioner in this State ever to have 
held office for three terms, the other having 
been the first official appointed. That Com- 
missioner served ten years, Superin- 
tendent Phillips will have served nine years, 
if he completes his new term. 

The announcement of Mr. Phillips’ reap- 
pointment was along the “Street” 
with expressions of satisfaction. It had been 
generally expected, for it was known that in- 
surance interests were strongly in favor of 
him. His incumbency has been marked by a 
spirit of fairness and by an ability which has 
won nation-wide recognition. He is chairman 
of the executive committee of the National 


while 


received 


Convention of Insurance Commissioners and 
was the recipient of many congratulations at 
the meeting this week. 


Alpha General Insurance Company of 
Calcutta 

In 1920, the Alpha General [Insurance Com- 
pany of Calcutta, India, entered the United 
States making a 
States branch of 
transacts fire business in the 
United States through Fothergill & 
Hartung, its United States managers, who are 
located at 110 William street, New York. The 
United States branch closed the 1920 
with assets amounting to $1,032,385 and a sur- 
plus of $603,342, after providing an unearned 
premium reserve of $366,117 and caring for 
all other liabilities. 

Its net premiums in the United States last 
year aggregated $455,302: its loss payments re- 
quired but $17,265, and its expenses were $145,- 
042. The losses‘incurred amounted to $61,304, 
thus giving the company a ratio of losses in- 
curred to premiums of but 13.4 per cent, with 
an expense ratio of only 31.8 per cent. 

Fester, Fothergill & Hartung have had much 
experience in the management of reinsurance 
companies, and have demonstrated their ability 
to secure profitable results for the companies 
represented. 


remittance to its United 


$774,986. The company 
reinsurance 


Fester, 


year 


Florida Agents Meet 


A well-attended and enthusiastic meeting of the 
Florida Local Underwriters Association was held at 
Miami, and a feature was the reception. of the letter 
sent by Edson S. Lott, president of the United States 
Casualty Company of New York. Addresses by 
President Knowles Hyer of the Florida 
and J. A. Duckworth, president of the 
Association, were well received. 
sioner Luning favored stricter 
tuals reciprocals. 


Association 
Alabama 
Insurance Commis- 
laws regulating mu- 
ials, inter-insurances and 
The following officers Clifford A 
Payne, Jacksonville, president; B. D. Cole, West 
lalm Beach, first vice-president; J. C. McCabe. 
Campa, third vice-president: Wallace Lamar, Pensa- 
Vincent J. Armstrong, 


were elected: 


vice-president; 


cola, second 











FOREIGN COMPANIES’ TRANSACTIONS WITH HOME OFFICES 


Below will be found the net amounts received (-++) or remitted to (—) their home offices by the United 
States branches of the respective foreign fire and fire-marine insurance companies during the last five years: 














1920 1919 1918 1917 1916 
NAME AND Location oF CoMPANY $ $ $ $ $ 

Aachen and Munich......... Shahan exes cocceces 1eek@ama: duane vee : +5,565 
PE MONE ae Sade ck er ae ccediananocance. ~ ddebuaes —29,374 —16,251 
Alpha General, Calcutta, Ind............. RIGS: sacedea.  aeeeeiac aawebas mde 
AE, TAG © vain ccs Secececeséeve Sn dhene +161,250 —136,707 —7,178 —92,532 —129,754 
DGG TOUAWNM cis ccs sens enceewa Vitaekar.. TU Sammadwe. on cawebadeuin, | “areas " —3,959 
Batts, CAGGRNSGEN coc cccccsecveewoede +6,064 PFaeaes,  wasendees esceunds iokemens 
British America, Toromnto.......cccccsess —226,907 —347,008 4G NTE kctadvee +40,028 
RIeeU CIEE, EOUGCEEN <ecicctcdeseddeaes:. - saekeane  ibewaee  <tdeua tan eae <immnada 
WOMEN MODE Soe te coca icscmacgiees, . seatesen ~ Masaseaee | seestereed 7 +91,211 
Caledonman, Edinburglt. .......0.ccccceecs —102,791 —174,804 + 200,142 —69,814 
COMIGET,  OUNDUURIE 05 6s. 6iss- 50 bs cedaw ee —106,463 —117,707 —29,252 —82,698 
Christitnia-General, Christiania............ + 447,731 + 40,955 —10,887 +662,684  ........ 
City Hawmtable, Londo occ cic cccws veces SE °Scwcencwa . “aasreaan inden 
CORMNE MOMRNONCR ice de vcnaschedeates.  menduden |) “alexdeaala aaa —64,726 
Commercial Union, Londony ............ —805,865 —20,743 —719,126 —573,259 +134,832 
Consolidated Assurance, London......... PESO 606 vbewece.  Seakaces oceamags vesamhews 
Eagle, Star and British Dominions, London. + 648,037 +115,040 —69,479 +254,315 +551,492 
First Russian, Petragtad. 2. cciccciennececs ——OG - cudnedeen —  idieiddeieeuan UL Apes —110,000 
Fire Reassurance, DUM c eae e ee Mewe ries  oareude —2,363 —38,000 —15,014 —52,864 
Prankona Nemsurance, Veamikforticcc.s.8: <ieasecs  scndeees  seeadece 7” +36,056 
GOMETAE NUD cao desc wewecsce tues es deals + 85,200 —§S60- 3 3 ks cases +100,000 ........ 
FRAMES AOMIEENCE: oo ike cco ccc cece vests eeuduces eueeedee  cncas aa ie —268,845 
Eat DURA EIINEE oc caSe'walcnedcteeveewcetes codecs etauacwe © dienes ° —635 
International R., Vienna.........ccceee> Seeceede .adiedege: oO seleanee bs +3,231 
FAROE © ( RMROINO olan dai alwla oa ia Ae. alain ntec aes —ESS 279 839 xv accede +86,804 +14,407 
Lancashire and Cheshire, Liverpool....... GOR ASO i saccesas  ##s0tdeaciad, “ewoeaaue | eee 
Law Union and Rock, London........... —13,937 ~ 46,557 —26,200 —49,883 —63,220 
Liv. and Lon. and Globe. Liverpool7....... + 1,904,283 —1,375,249 —817,138 —1,145,527 —494,195 
Iondon Assurance. London..7+............ +183,800 —425,679 +63,987 —166,296 —353,977 
London and Lancashire, Liverpool........ —563,945 —200,732 —197,356 —76,425 
Lon. & Prov. Marine & General, London... | +615,522 ......2.  cvcccces cvces eke 20 wid eee 
Lon. and Scot. Assurance Corp., London.. 228.368 —10,000 ........ +836 
Metropolitan National, Havana, Cuba..... § -+506,857 «= ...c....  ceccssce cecceces wdades 
WEMEGE Ms anita oe enireseawenaseces  emtcens 9 “ai@ec as —21,428 
Moscow Pure, Mascow cecccicccsvessores  —ESOO0O 9 ooiccscc —630 —114,325 
MGiicn MOMGOUINOE ec diieccaccccccaseis “doeebuen-  “aenecwue —360,375 
TU Me icc adlaaecncedecganccs (|) go OMeEes- ode. ck —288 —751 
National, Copenhagen .oc.ccccccececccass -278,442 + TIGAIS «s(t ea hades 
Netherlanda F. and L.,. The Hague.....::. .—GESIG  ccccece. —936 +854 
Néw Inidid, DOWWAG: cc cccccecncnscacecss) —AROOROAE <xicaricwc  — waneeeta, _2danawee eee aa 
New Zealand, Auckland ........cccccese +313,418 —9,4380 = ........ 
Nipoos: rire: VOMIG- 2: <.0c cece ceccecccecic: -OOESGe ikdawaae  xenweces cemeaa 
North British and Mercantile, London.... 456 792 —350,052 —448,015 
RCW EICINONG SRURURMIUO oo  Wkcce douse: | “Ltbatad. el adeceds > —58,438 
Nordisk Reinsurance, Copenhagen........ —143,632 -TGE IGE a decsace.§ 8 wesacagee |) © “Ceaaneaeee 
Norske Lioyd, Christlattia «26.0006 ccsess +550 +11,172 —30,.417 +503,228 
North Ching, Shavghat occ sseccnecewes: —8,105 1 518,809 —9,706 —25,663 
INGIOIES IES AMINES. © 5 ors ose Sion 6 adda eo ears +507,222 —150,938 —691,980 +41,420 
Northern, Moscow Sante hea dlacans —50,981 ——GG 50S eesacuecse . wetemene «eae ea 
Norwegian Assurance Union, Christiania... ........ —797 EOGESGO: ce ddaes 
Norwegian Atlas, Christiania ............ decee  iwscadecece © =ROGRSER <ceecuce . aemeeens 
Norwich Union, Norwich ............... —79,965 —145,974 —386,063 —153,245 +49,280 
Palatine. London —101,657 —89,971 —30.422 +16,856 —33,596 
Paternelle, Paris —1,357 —BIEGOO nwssccee 8 Seanvevn. “aaa 
pT Se ee ae ee Bee ee 8 CO OGG - °c Se ateee - ladeiowe —260 
PROMS  CAMIN oar ocsaskeeJatnewasieedeaus, -  daneawe «7a cee —@§39 scadeaes 
RE RMI 0.5.5 ros onto cae, wlaie ee aouda ~189 374 —295,637 -~177,960 —246,274 —29,62S 
Prudentia Re- and Coinsurance, Zurich... = ........ +333,062 EPOSARAG 2.255.585 ieee 
PVUSSICGs TEURIOUAR cc dcciccetasenecnccacee,- -elowdulana™acn Guees. » Sono * +845 
Reinsurance Co.. Salamandra, Copenhagen. BEGGS. PIRRORRQ aseasece -séeenenm  (aeeuebeue 
CAIN OST | Se ae ane Se nt ae NC mse hn Vie t—389,.324 —240,593 —396.566 
WOVGE: EXGGSUUGRE osc t.oesweuddienwewade ee) —284,990 —696.634 —600,768 
Royal Exchange. Lordon?................ +1,454,159 —144,458 —136,982 —123,675 
Russian Reinsurance, Petrograd .......... —94,956 —48,318 —23,860 —19,872 
Salamandra. Petrograd .........c.ececss —228.970 —184 —12,135 —17,222 
Scottish Union and National, Edinburgh. . —36,174 —512,315 —4,739 —406,414 
Second Russian. Petrogradt.............. — GE 500 <-3608:0998 © suicicecane ~cesdcan ” becaeee 
Sikeandita, “StGGRHOWE cc ie cession cvacae ves —12,408 —4,181 —76,857 —44,605 
Skandinavia Insurance. Copenhagen...... +111,812 +500,158 475,000 +757,500 
South Geentay Remserance, Munieh......  cacecscce  cvesenac  bweaseon —?2,365 
Spanish-American, Havanat ............. —171,318 EOOGRT24E) icccedce i «0ceaan 
NEMO LAWMENOGN occceas sess cucanweseceas +134,338 —15,945 —26,262 —25,522 
Ce. PA. aac nesta towaea eaered —42.383 —112,217 —79,864 —187,329 
Svea F. and L.. Gothenburg............. +10,626 +7,817 1.903.961 —7,925 
Swiss Reinsurance. Zurich.............. —1.626 =i BGR .icecucs —43,900 
Tokio Marire and Fi:e. Tokin............ +349.587 +242 ,531 +1,396,514 198.293 +182,071 
Union and Phenix Esnanol, Madrid....... —110.118 —110.284 + 82,706 +17,750 —24,.795 
RMI, RORGDR. Siseiik sti dec dws ccwwdoes —72,255 —46.111 —676 —22,012 +11,699 
WE SiUipeh Went iver ceiccarw dk tieesuaro cnitcac breve eiere rats —23.448 —42 046 ~1.013 —5.473 —4,873 
T’nion Ins. Society of Canton. Hong Kong. 1,870,790 +1,136.204 454.7396 +300000  icceccec 
Uiited Beatin.” Lotdotiess cctcctewcesuss | 9 Sepacces. +115,112 +954,446 +410.870 ........ 
Ciena bt tia caw iierenetadecededaes —62,953 + 252.337 +542,066 -+463,295 +17.902 
WEMEGEUES, “WW AUBEUE co diinn cs ccehanaueemees =—SOOR <ecaceue  ¢e0nce8eed «8cceadee- ‘ateaeeeere 
Wester. “TOCOMNG. ccc ceecoeteecceudaee + 420.380 —56,796 +300,961 —95,250 19,775 
Western Alliance Reinsurance, London.... “GAINS - -sadtaceee (acess -gitvdacaa ba ~¢ ace 
I PIII ras Gira <a casalarasa o& ereatat i aatree ‘eee § ss _waekGaeea) 4 eee wedeastm ‘aire 
Yorkshire, York —27,791 —58,072 +297,518 +194.032 —4,686 

"OCA fork cae eeue tse aboneoniacee +10,959,955 —1,262,301 +2,845.415 171,410 2,338,126 


* Ceased writing new business in the United States in December. 1917 
+ Fire and marine branches combined. 
t Interest account. 








Jacksonville, secretary-treasurer: James T. Stockton, the State Fire Insurance Commission, effective April 


Jacksonville: W. H. Harris, Fort Pierce: August 1. 1921. The key rate was reduced from 27 to 22 cents. 
Barnes, St. Augustine: S. A. Leonard, Pensacola: C. This reduction was on account of improvements in 
L. Demilley. Tallahassee: George Morris. Gainesville: the fire department by the recent addition of three 
Orrin W. Drane. Lakelend: T. J. Drake, Lakeworth: combination hose wagons, chemical engine on wheels 
Fred TL. Terry, Miami, executive committee and one combination hook and ladder truck. 


Other Texas towns whose key rates have just been 

reduced by the Commission are: Flatonia, from 92 

Austin, Texas, Gets Rate Reduction to 87 cents: Italy, 72 to 69 cents: Honey Grove. 32 to 
The citv of Austin, Texas, has been granted, a re 31 cents; Garland, 83 to 81 cents; Matador, 97 to 94 


duction of 5 cents in its key rate of insurance by cents: Gulf, 79 to 76 cents. 
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WHEN YOU THINK OF GRAND RAPIDS 


Nearly every large city in the United States 
and many small ones are known for some special 
industry. For many years Grand Rapids, the 
home of Michigan’s Two Peninsulars, has been 
famous for its furniture products. 

To Insurance men, however, the city of Grand 
Rapids is now more than a furniture town. 
Mention its name and they will immediately 
think of the Peninsular Fire and the Peninsular 
Casualty Insurance Companies. ‘These companies 
are making rapid strides towards a position of 
prominence in the insurance world. This is 
















SSS" because{they are able to offer their clients and 

Gmanp RAP MICHIGAN agents attractive service plus the assurance of 
=e) financial strength and sound growth. 

Fire — Marine — Automobile — Tornado — Hail — Farm Property 





Liability — Bonds — Automobile— Health — Accident —- Compen- 
sation — Livestock 

THE PENINSULAR FIRE INSURANCE CO. OF AMERICA 
COLON C. LILLIE, President J. FLOYD IRISH, Secretary and Managing Underwriter 








North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 
Sian Whine 
Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 












































Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000.00 


| Re-Insurance Business Only. 












Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 




















$6,000.00 — $12,000.00 with $50.00 per Week 


Costs $56.00 a Year 


from sickness or accident. 


Pays you as long as totally disabled whether 


Membership 100,000 Claims Paid $2,500,000.00 





Unusual Agency Opportunities at present in 
Minnesota, Indiana and lowa. 





Our Leading Salesman in 1919 made $12,000.00. ” 


Business Men’s Assurance Company 
W. T. GRANT, Vice-Pres. KANSAS CITY, MO. 











If you can write Ordinary and Industrial 





business in an exceptional field, under a pro= 





gressive live-wire manager, who controls five 





offices, all making exceptional records and 










incidentally green=backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 








Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 
FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 








THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders -= = «= $282,550.00 
Deposited With Massachusetts State Treasurer, $100,000.00 











WE WANT AGENTS 
to push our five=-poiritenine policies. 
Excellent Iowa territory and liberal 
@ contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, Iowa 



















W. E. SMALL, President 





E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are ~_— O, _ — Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 
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FIGHTING FIRE MENACE 


80 Patrolmen Ready to Protect 
Olympic Forest 





AREA WAS WRECKED BY CYCLONE 


Broken Timber Covers Ground for 2200 
Square Miles 


By JozL SHOMAKER 


Former Chairman of the Washington State Con- 


servation Committee. 


As a result of the survey of the Olympic 
Forest, by a group of specialists, in Govern- 
ment airplanes, it is thought the settlers will 
be requested to move out from the fire danger 
zone, until such time as the down timber can 
be cut and utilized, or burned on the spot. It 
is estimated that in the counties of Clallam and 
Jefferson, within an area covering 2200 square 
miles, the wind storm uprooted and blew 
down thousands of trees of commercial tim- 
ber, containing from five billion to fifteen 
billion feet. 

The storm-swept district is considered, by 
forest experts, ds the most dangerous fire-trap 
that ever menaced the timber resources of 
this nation. In the five years from 1916 to 
1920, it is reported, there were 160,318 forest 
fires, in the United States, burning over 56,- 
487,307 acres and damaging the timber in 
forty-five States, to the extent of more than 
$85,000,000, but nothing like existing condi- 
tions in Washington were shown on the 
records. 

It is planned to work in harmony with State 
and national forest service organizations, this 
year, in preventing fires. The next session of 
Congress will probably be asked for an ap- 
propriation of a million dollars, or more, to 
save the down timber and clear up the coun- 
try, in order to insure safety to the home- 
makers, now living in the country over which 
hangs such a fire menace, 

There is much activity among private 
timber owners, in the region where commer- 
cial logs are covering the ground. Men are 
being sent to the old camps, in operation dur- 
ing the war, to clean up and make ready for 
the oncoming of increased forces. The rail- 
road, owned by the Spruce Division Corpora- 
tion, constructed during the war, will probably 
be put in condition for hauling out large trains 
of spruce, fir and hemlock trees, that may be 
salvaged by cutting and getting to the mills 
this year. 

A company of eighty patrolmen, with three 
fire trucks, equipped with pumps, hose and a 
600-gallon tank for each, will guard the 2200 
square miles of devastated forest, in the 
Olympic mountains of Washington, and at- 
tempt to prevent fires, during the summer sea- 
son. The patrols will be maintained by the 
Washington State Forestry Department, the 
United States Forest Service and the Wash- 
ington Forest Fire Association. 


$100,000 Funp NEEDED 
The funds required for patrolling the vast 
area, over which a cyclonic storm passed in 


the last week of January, will come from an 
appropriation of $100,000, made by the Wash- 
ington State Legislature and $100,000 appro- 
priated by Congress, to be applied on protec- 
tion of the federal forest reserve. The Wash- 
ington State Forest Fire Association is a 
private corporation, maintained through mem- 
bership of timber owners, farmers and others 
interested in preventing fires in the forests. 
In addition to the fire trucks and appliances, 
three speed wagons will be kept at central 
points, to rush men to the scene in case a fire 
is discovered. The roads have been opened, 
automobiles and motorcycles are in use, 
wherever possible, and by May 1, the official 
date for massing the fire fighters, the entire 
area will be unde: the eyes of skilled forest 
service men. An airplane survey of the storm 
wreckage has been completed, and about 100 
miles of telephone lines will soon be in place. 


Fire Company Incorporation Bill Through 
Before adjourning, the following bills were 
passed by the New York Assembly: 


Senator Towner, amending sections 262, 263 and 
266, of the insurance law, relative to co-operative fire 
insurance corporations. Such corporations shall not 
do business in cities of more than 600,000 inhabitants. 
3uildings or property outside the territory comprised 
in the incorporation certificate and territory to which 
the corporation may be legally extended, shall not be 
insured, except when a member of such corporation, 
who owns or occupies premises situate in part with- 
out such limits, has buildings or property, or pastures 
live stock on that part thereof lying beyond such 
limits, he may insure such property, buildings and 
their contents, and such live stock, with such prop- 
erty or buildings, as lie within the territorial limits 
of the corporation. 

Assemblyman Trahan, amending section 110 of the 
insurance law, in relation to the incorporation of 
mutual fire insurance corporations, which may insure 
against use and occupancy losses, caused by inter- 
ruption to business. Corporations organized under 
this section must be stock corporations. 


Wisconsin Agents Hold Meeting 

Leading insurance men of Wisconsin, members of 
the Wisconsin Field Men’s Club, the Wisconsin In- 
surance Club and the Wisconsin Conservation and 
Fire Prevention Association, held conventions in 
Milwaukee on Tuesday. 

More than 150 attended at a joint meeting in the 
afternoon at the quarters of the Milwaukee board of 
fire underwriters, Mitchell building. when John F. 
Ankenbauer of Cincinnati, addressed the gathering 
on “Interinsurance and Interinsurers.” 

A. S. Gormly, special agent of the Springfield Fire 
and Marine Company, discussed insurance service 
by underwrters and agents. 

It was decided to hold the annual convention at Lake 
Delavan in June. B. F. Lutz. special agent of the 
London and Lancashire and W. A. Taylor, special 
agent of the Glens Falls, were elected to membership. 


The recent action of Stacey W. Wade, Insurance 
Commissioner of North Carolina, in requiring the 
Belt Automobile Indemnity Exchange of El Paso, 
Ill., to pay two claims-in North Carolina about which 
there arose some difference of opinion as to the rights 
of the policyholders gave rise to the withdrawal of 
this exchange from the State. 








—The Automotive Assurance Agency. of 150 East 
State Street, Trenton, N. J., with Robert A. Dalton 
as agent, has been chartered to effect insurance against 
loss or damage to property and upon the lives or 
health of persons and (or) against legal liability result- 
ing from accident to or injury suffered by persons or 
property or the death of persons, and to act as agent, 
broker, appraiser, adjuster or counsel in all matters 


affecting insurance. 
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Fire Companies Enter State of Ohio 


The Standard Marine Insurance Company, 
Ltd., Liverpool, England; London and Pro- 
vincial Marine and General Insurance Com- 
pany, Ltd., London, England; The Federated 
Fire Reinsurance Company, Mason City; The 
Detroit National Fire Insurance Company, 
‘Detroit, Mich.; The Employers Fire Insurance 
Company, Boston, Mass.; The Equitable Fire 
Insurance Company, Charleston, S, C.; The 
Pawtucket Mutual Fire Insurance Company, 
Pawtucket, R, I.; The Western Grain Dealers 
Mutual Fire Insurance Company, Des Moines, 
Ia., and The William Penn Mutual Indemnity 
Exchange, Pittsburgh, Pa., have been admitted 
to Ohio. 


Springfield Fire and Marine Provident 


Through an inadvertence, our San Francisco 
correspondent, in last week’s issue of THE 
SPECTATOR, mentioned George G. Bulkeley as 
president of the Springfield Fire and Marine 
of Springfield, Mass. As the fire underwrit- 
ing world well knows, A. W. Damon is, and 
for many years has been, president of the 
Springfield Fire and Marine, while Mr. 
Bulkeley is its vice-president. Mr. Bulkeley 
has been visiting the Pacific coast, and was 
most hospitably entertained by Geo. W. 
Dornin, the company’s Pacific coast manager, 
by the Order of the Blue Goose, and others. 





King, Alley & Lawrence Start Suit Against 
Omaha .Liberty Fire 
King, Alley & Lawrence, well-known agents 
of this city, are suing the Omaha Liberty Fire 
of Omaha, Neb., for contingent commission 
alleged to be due them from the company and 
for breach of contract. 





Rating Bureau Reinspecting Salina, Kan. 


A complete reinspection of the city of Salina is 
being made by the Kansas Insurance Department 
Rating Bureau. Recently the Insurance Company 
Bureau announced some changes in the rates at 
Salina and there was some question raised as to the 
proper classification of the town. It was decided that 
the State’s engineers should make an inspection to de- 
termine exactly the hazards, the fire department effi- 
ciency and the water supply. This is being done, and 
it is expected that there will be a new classification 
for Salina as the result of the investigation. 


Prominent Speakers at Coming Georgia 
Meeting 


Among those who will address the annual meeting 
of the Georgia Local Underwriters Association, to be 
held at Augusta, May 20-21, are Edson S. Lott, presi- 
dent of the United States Casualty Company; Fred 
J. Cox, president of the National Association of In- 
sutance Agents; S. Y. Tupper, Southern manager of 
the Queen of New York, and H. M. Stanley, Com- 
missioner of Labor of Georgia. 


E. C. Folsom of Lincoln, Neb., calls attention to 
the advocacy of mutual insurance by a hardware 
journal, which elsewhere in the same issue says: <2 
circus takes a lot of money out of town, but a mail 
order house doesn’t even give a parade.” Apropos 
ot this, Mr. Folsom says: “A Woolworth store is 
to a retail hardware dealer in good standing as a 
mutual insurance company is to an old line insurance 
man—only a little more so.” 
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NOW READY 
Thirtieth Annual Edition, 1921 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


For Three Decades 
THE STANDARD REFERENCE WORK 


FEATURES IN 1921 


Preliminary Term Reserve Tables, Modified and Full. 


Select and Ultimate Reserve Tables 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 
Policies 


SURRENDER VALUES 


for all ages and a series of years; 
Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 


Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)...... ..... 4.35 
THREE SUPPLEMENTS, Extra................. 1.00 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 


















1921 EDITION READY 





LIFE AGENTS 
BRIEF 


‘A VEST POCKET WORK 
Containing a Synopsis of 
PREMIUM RATES 
CASH VALUES 
NET COST OF INSURANCE 
POLICY PROVISIONS 





CONVENIENT, CONCISE, COMPACT 








RATES ARRANGED BY AGES 
Participating and Non-Participating 
DIVIDENDS AND AVERAGE YEARLY 

COST | 


5 and 10 year periods 
DIVIDENDS IN 1921 





Ordinary, 20-Payment and 20-year En- 
dowment Policy Results Presented at 
4 Ages 





Price, in Flexible Binding 
Per Copy, $2.00 
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Mid-West Fire Reinsures 
The Mid-West Fire of Quincy, IIl., has re- 


insured its outstanding risks in the Pittsburgh 


Insurance Company of Pittsburgh. 





Legislative Items 

A bill in the California Legislature permitting de- 
posits to be made by mutual gompanies has passed the 
Senate and is going to the House. 

The Colorado Legislature has adjourned. 

In Hawaii a bill relating to annual statements of 
corporations has been signed by the Governor, and one 
relating to the basis for value for tax has been intro- 
duced. 

Two resolutions have been introduced in the Illinois 
Legislature which provide, respectively, for investiga- 
tions of reciprocals and mutuals and of stock, fire and 
casualty companies. 

Bills prohibiting payment of dividends except from 
profits, increasing the minimum capital of domestic 
companies, and providing for amortization of securi- 
ties have passed the Iowa Senate. The first one has 
also passed the House, as has one relating to the 
supervision of organizing companies. 

The Iowa Legislature has now adjourned. 

A bill in the Massachusetts Legislature relating to 
the incorporation of reinsurance companies has passed 
both Houses. 

Bills have passed the Michigan House allowing 
stock fire companies to invest in home-office buildings 
and permitting increases in capital stock. A bill has 
been introduced fixing the scope and liability of fire, 
automobile and windstorm insurance companies; also 
one amending the insurance law relating to the regu- 
lation of companies. 

In Missouri a bill reducing the corporation registra- 
tion tax of fifty per cent has been vetoed. 

The New Jersey Legislature has adjourned. A bill 
extending powers of domestic companies to include in- 
surance of rents, crops, etc, has been passed. The 
resident agents’ bill has passed both Houses and was 
signed by the Governor. Another new law regulates 
the fire hazards in cities. 

A bill introduced in Pennsylvania would permit pro- 
visions in fire and casualty insurance policies concern- 
ing payment of premium and cancellation of policy. 

In Tennessee the resident agents’ law has passed the 
Senate, with an exclusion as to mutual fire insurance 
A bill extending powers of mutual com- 
The Tennessee Legis- 


companies. 
panies also passed the Senate. 
lature has adjourned. 

The compulsory automobile bill in Wisconsin has 
been killed in the House. A bill specifying the terms 
of policies of mutual companies has passed the Senate. 





Frank J. McCabe Dead 
Frank J. McCabe, Illinois State agent for the Detroit 
Fire and Marine, died last week, after a brief illness, 
from the sleeping sickness. Age 23 years. Mr. 
McCabe was the son of C. R. McCabe, of the Chi- 
ago Local Agency firm of McCabe & Hengle. 





Cleveland Fire Department Criticized 

In its report on the fire hazard of Cleveland, O.., 
the National Board of Fire Underwriters reports 
that the general conflagration hazard is severe be- 
‘ause of the undermanned, untrained and disorgan- 
ized condition of the fire department. 








The recent death of George J. Kuebler of Chicago, 
vho was receiver for the National Merchants and 
Manufacturers Indemnity Exchange, and who was 
‘lso organizing the International Fire Insurance Com- 

ny to do business on the industrial plan, may lead 

the abandonment of the proposed organization, as 
Mr. Kuebeler was the active promoter of the plan. 





. B. Chanfrau has been appointed special agent 

the Continental of New York for Louisiana and 
Mississippi, succeeding Special Agent M. B. Warren. 
transferred to Virginia. 

Damage estimated at $50,000 was caused by a series 
f explosions in the plant of the United States Fire- 

tks Company at Randolph, Mass., last week. 
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MARINE INSURANCE INCIDENTS 























TO CHECK PILFERING 
Marine Underwriters Favor Making Mer- 
chant Carry Part of Risk 

At the meeting of the American Institute of 
Marine Underwriters held Monday, which was 
largely attended by the members, the under- 
writers again considered the question of theft 
and pilferage. 

This matter has been under consideration by 
the institute for the last six months, and four 
special meetings have been called to consider 
the subject. 

It was the 
present that the existing condition was intoler- 
able, and that it was not a situation that could 
be dealt with by an increase in rate, but on the 


unanimous opinion of those 


contrary it would be necessary to enlist the 
full assistance of shippers and receivers if im- 
provement was to be hoped for. It was felt 
that this could only be hrought about if the 
merchants themselves were required to carry 
some portion of the risks with the hope that 
this would lead to their co-operation not only 
in the improvement of conditions surrounding 
packing and shipping, but also leading them to 
discriminate in favor of those’ steamship lines 
that exercise a more careful supervision of 
shipments entrusted to them. 

It was also found necessary to 
provision as to prompt inspection 
writer’s agent of packages where theft is re- 
ported in order that prompt 
could be made as to the conditions under which 
the theft arose, and to also against 
claims being made on shipments that had been 


make some 
; 


by under- 
investigations 
ouard 


kept in warehouses for some time after arrival. 


Towner Bill Passed by Assembly 
Senator Towner’s bill amending section 22 
of the insurance law, in relation to reinsur- 
ance of marine risks with a corporation in- 
corporated outside the United States, has been 
passed by the assembly. 


Managers of Northern to Assemble 
The Northern of London is arranging for a meeting 
of its managers in the United States and Canada, to 

be held in New York in the latter part of April. 
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LEGISLATION AT WASHINGTON 


Model Marine Code Bill to be Considered 
Soon 

Legislation affecting the insurance industry 
will be brought to the attention of Congress 
as soon as the extra session, which began on 
April 11, is in full swing. The present session 
will be called upon to deal with the bill written 
by Representative Edmonds of 
Pennsylvania, providing an insurance code for 
the District of Columbia which is to form the 
basis of a uniform code for use in all the 
States. The was introduced last 
session, but in the rush of business incident to 
the closing days of the Sixty-sixth Congress 
it was found impossible to give it the atten- 
tion necessary to its intelligent consideration. 
It is Mr. Edmonds’ plan, however, to have the 
measure taken up by his committee within a 
short time and report to the House, where he 
will press for its passage at the earliest possi- 


George W. 


measure 


ble moment. 


SEEK RECEIVER FOR MUTUAL 


Union Indemnity Exchange of San Fran- 
cisco in Trouble 

A suit has been filed in the San Francisco 

‘ourts asking for an accounting and the ap- 

pointment of a receiver for the Union In- 

demnity Exchange, a small automobile recip- 

Francisco. 





rocal insurance company of San 
The Union Indemnity Exchange was organ- 
ized several years ago at the time the jitney 
cisco was at its height 
‘ted its attention almost 
As the jitney 
business dropped off, the company centered its 
regular automobile coverage and 
it is un- 


business in San Frat 
and at that time de 
exclusively to that class of risk. 


efforts on 
wrote a considerable amount which, 


derstood, was all placed on a cut rate basis. 


The Union Indemnity recently canceled a 
number of its jitney policies on the ground that 
they constituted undesirable business and it is 
these disgruntled policyholders who are seek- 
ing the receivership. 
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THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=-deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S.R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 








INTERNATIONAL LIFE & 
* ‘TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 
An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN 
President 


A. JOQHNSON 
Sec. & Med. Dir, 





GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of THe SpxCTATOR, 
P. O. Box 1117, New York City, N. Y. 











Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 

















nsurance Company 


OF DES MOINES, IOWA. 


JAS. H. JAMISON, President 


NEW and up to date peter contracts. REAL SERVICE to Policy- 

holders and Agents. NOT SO BIG to lose sight of individual Agents, 

and big enough to serveits Agency and Policyholders satisfactorily. 

p tent GOOD territory in 1OWA and SOUTH DAKOTA open for 
gents. 
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THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kaneas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 








Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 

















COMPANY 


Incorporated 185! 


ESTERN ASSURANCE 
OF TORONTO 


FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1920 


$4,973,932.20 


SURPLUS IN UNITED STATES $1,900,899.73 


TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1919 INCLUSIVE $45,676,033.35 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date 
of issue and are up-to-date in every respect. 

ORDINARY POLICIES contain a valuable TOTAL AND PERMA- 
NENT DISABILITY Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 

A Home Life policy brings peace of 
mind to the man who loves his family. 
P. J. CUNNINGHAM, Vice-Pres. 

JOHN J. GALLAGHER, Treas. 

Philadelphia, Pa. 





BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 
Independence Square, 
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A TOM SAWYER TOUCH 


Many People Desire Most What They 
Cannot Get 


IDEA SOMETIMES CAUSES SALE 


Whitewashing Tactics of Tom Worth Fol- 
lowing in Insurance 


It is occasionally a good thing for the sales- 
man, in insurance or any other line, to recall 
the queer human trait that makes people want 
more keenly the thing which they may not 
have, Withhold a thing from the average 
man and let him know that it is withheld, and 
he will be warmly desirous of having it. Con- 
vey to him, therefore, the idea that perhaps 
the thing you are selling may be impossible 
of attainment for him, and you have thereby 
accomplished the most important single step 
in selling it to him, 

The famous incident in ‘Tom Sawyer,” in 
which the astute Tom got his whitewashing 
done, and at the same time accumulated vari- 
ous treasures from those who paid him to let 
them do it, illustrates the point perfectly. He 
simply convinced his at first jeering friends 
that, after all, it was a rare privilege to white- 
wash a fence, and that not every boy could 
have their privilege. After that, the other 
transactions followed as a matter of course. 

It is, of course, not always an easy matter 
to let a man know, in diplomatic fashion, that 
perhaps he can’t buy insurance. To hint at 
this may even offend him, especially if the 
hint is conveyed by way of a doubt as to his 
soundness as a risk. But, at the same time, 
it can be done. A certain successful sales- 
man found this out not long ago, quite by acci- 
dent, but decidedly to his profit. 

He had for some time followed the not un- 
common practice of securing the consent of 
desirable prospects to an examination, without 
any commitment on either side as to insur- 
ance. He had found, as many others have 
done, that an excellent percentage of pros- 
pects so examined could be written. The dis- 
covery referred to, however, showed him a 
way to increase this percentage materially. 

It came about simply enough, in the case of 
a man of thirty-five who had consented to the 
medical examination. It happened that the ex- 
aminer became ill, and that, accordingly, the 
report was unusually long in being passed 
upon. It was two weeks after the examina- 
tion that the insurance man’s telephone rang, 
and he found that the man on the other end 
was his prospect. 


“This is Jones, the advertising man, you 
know,” he said. “I was just wondering how 
that medical examination showed up. Natural 
curiosity, you know—I just thought I’d call up 
and find out about it.” 

The agent grinned delightedly to himself. 

“Why, that’s just got back,’ he said. “I 
haven’t had time to look at it myself. Suppose 
I look it up and call up, or drop in and dis- 
cuss it with you.” 


Giap To SEE Him 

Relief was in the prospect’s voice. 

“Oh, that’s all right!” he returned, promptly. 
“Glad to see you, any time.” 

And when the agent dropped in, in a day or 
so, with the excellent news that the medical 
examination had disclosed nothing at all in the 
way of the acceptance of this particular 
prospect as an insurance risk, the latter was 
frankly and obviously pleased. 

“T was getting a little bit worried,” he con- 
fessed. “I’ve always felt healthy enough, but 
I know that a lot of fellows of my age, or a 
little older, get things the matter with them 
that they don’t know anything about; and 
when this delay occurred, I was afraid that 
maybe you folks had found you couldn’t ac- 
cept me. It isn’t exactly that I want insurance, 
understand, but I don’t want to feel that I 
can’t get it if I do want it.” 

The agent understood perfectly, he assured 
his prospect. It was an entirely logical feeling, 
he said, and one which any business man could 
appreciate. 

“But,” he continued, “‘now that you find you 
can get insurance, as you certainly can, doesn’t 
it strike you that this contract we can offer 
you is worth taking on? The amount is really 
necessary to bring your insurance up to the 
mark, as we agreed when [ talked things over 
with you before, and you can easily afford 
the premium. Mind, you and I can’t very 
be certain that another examination a 
few years hence, when you aren't so husky, 
will turn out as well.” 


well 


REcEIVED First PAYMENT 

This brought a laugh, and a nod of assent to 
the general proposition; and it was hardly 
fifteen minutes later that the insurance man 
departed, with all details settled for the policy, 
down to the check in payment of the first semi- 
annual premium. And when he came in per- 
son a few days later to deliver the policy, the 
advertising man accepted it as eagerly as if it 
had been a paid-up gold bond for the same 
amount. 

In other words, he had experienced the 
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salutary sense of doubt about his own im- 
mortality and indefinite good health which is 
the most infallible aid to a man’s good sense 
in the purchase of needed insurance; and a 
good policy in a good company, therefore, 
looked very good to him. He put it away in 
his safe-deposit box with a better realization 
of what it might mean than he had ever had 
before with reference to his insurance. 

It is just this sense of the actual protection 
afforded by insurance, on the one hand, and 
of the uncertainty of human life on the other, 
which has contributed largely to the in- 
creased business which has been written dur- 
ing the past few years, The war itself em- 
phasized these things, and the influenza 
epidemics contributed their own effect, so that 
few men have escaped being impressed, in one 
way or the other, with the simple fact that 
their families cannot count too certainly on 
their continued support. 

And when this is brought home to a man, 
by ever so simple a touch, whether by a slightly 
delayed report on his medical examination or 
by the sudden death of a near friend, about 
all that remains for the insurance man to do 
is to settle on the type and amount of the 
policy. 


More Prospects Now Than During War 

Thirty million men mobilized and seven 
million killed in the war! Think how very 
much harder you'd work if you knew that was 
all to be repeated very soon, How your 
patriotic blood would boil up again to help 
cover those gigantic numbers of men with life 
insurance. 

Does it not occur to you that equally gigantic 
numbers, and even more, are now awaiting you 
in the offices and homes of your country 
to-day? Your individual share of this vast 
work is greater than you dream. Your vast 
personal share calls upon all of your patriotism. 

Grasp that thought, and grapple with your 
mighty share of this work as you never have 
done before. It calls for sacrifice of many 
time-taking pleasures. It calls for justice to 
yourself, to your fellow men, and to your com- 
pany. 

Thirty million men and women in _ this 
country to-day, of insurable age, are exposed 
to the hazards of peace which—witness the 
late lamented influenza—has its dangers no 
less renowned than war. 


—The American Life Convention has printed the 
minutes of the proceedings of its fourteenth annual 
meeting, which was held at fOmaha last September. 














AWAKENING INTEREST 


Hammer Method Good Way to Gain 
Attention 





SALESMAN MUST OBSERVE CARE- 
FULLY 





Should Be Guided by Results of Methods 
He Practices 





Following is a further instalment of 
the work entitled “The Selling Process,” 
written and published by Norval A. 
Hawkins, giving a valuable insight into 
the mechanics and psychology of sales- 
manship. 











Observe the effects of the different methods 
you try out in practice. Analyze those effects. 
Know why they were produced. Learn some- 
thing from each experience—learn it con- 
sciously. Be persistent in employing the sense- 
appeal method of gaining attention, even though 
you blunder often at the start. You soon will 
become an expert. It is vitally important to 
make sure of gaining attention, for otherwise 
you don’t know that you have any chance of 
reaching inside the buyer’s mind and impel- 
ling him to go with you through the remaining 
steps of the sale. In some respects the at- 
tention step is the very hardest to take suc- 
cessfully in a truly effective way. Once a 
prospect is diverted from what he has been 
thinking and is made to think of what the 
salesman wants him to hold to, a large part of 
the difficulty of the sale is behind. 

But do not misconstrue the statement that 
attention is a very hard step. The difficulty in- 
cident to gaining attention is all in mastering 
the principles and perfecting skill in their use. 
It is the study of attention that is hard. After 
you learn how and become adept in the use of 
your knowledge, gaining attention in actual 
practice becomes very easy. 

Now, let us turn our attention to the sub- 
ject of Awakening Interest. Just here, pause 
to note how the suddenness of the change of 
subject and the intensity of the blow struck by 
emphasizing the mew subject, instantly caused 
you to let go of the ideas we have been con- 
sidering, and take hold of the new ideas. of 
interest. This is a little, practical illustration 
of the right use of the hammer method of 
gaining attention. But we will drop the sub- 
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Insurance Sales Letters 





Qpen the way to real business—create a leeen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull "s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, “Am well pleased with the letters. 

hall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Exclusive, care of The Spectator 





Address 








ject of attention again, and proceed to ana- 
lyze the process of awakening interest. 


InTEREST Must BE AWAKENED 

Here, as you recall, the tool is the clamp. 
And the prospect himself must be induced to 
employ it in tightening the grip of his mind 
on what is presented by the salesman. The 
salesman cannot compel the prospect to use the 
clamp. He only can suggest ideas that will 
prompt its use. He is able to awaken interest, 
but it will go to sleep again unless the prospect 
chooses to exercise it. 

“Intended” attention, we have perceived 
earlier in this chapter, is the beginning of 
conscious action inside the mind of the buyer, 
and leads almost invariably to his interest. In- 
terest is the result of action by the conscious 
mind, or willing action; as distinguished from 
the action of the sub-conscious mind which 
pays attention to the sense blows of attention. 
When a prospect becomes interested in the 
salesman’s proposition or goods, he wills to be 
concerned about the ideas suggested to him; 
to tighten his mind on them and to consider 
them. 

Let us make sure that we understand this 
distinction between attention and interest. At- 
tention is gained, as we have seen, by the sales- 
man’s impressing his ideas from the outside, 
upon the buyer’s inner consciousness. It makes 
no difference what the outside ideas are; if they 
hit harder, more insistently, and on more senses 
than the buyer’s previous impressions struck, 
he will drop the ideas he has been giving at- 
tention to and pick up the new ideas. But the 
salesman’s purpose will not be served if the 
prospect just picks up and holds to these im- 
pressions. It is not enough that the buyer be 
conscious of the new ideas, and stop right there 
at the consciousness stage. He must go farther, 
if the sale is to be continued. He must grow 
interested. 

In the process of interest the buyer associates 
the new ideas with ideas already in his mind. 
Of course, he alone can do this. He cannot be 
compelled to do it. His conscious mind can 
resist every effort of the salesman to influence 
his action, if he chooses to oppose, and re- 
fuses his interest. The salesman cannot force 
his ideas into the mind of the buyer and make 
the buyer associate them with his own ideas. 
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The salesman can only suggest such clamping. 
Therefore his work is effective in direct pro- 
portion to his capability and skill in suggestion. 

Remember, then, when you endeavor to se- 
cure interest, that you must do more than gain 
the prospect’s close attention to your ideas. 
You must impel or induce him to feel a per- 
sonal concern about those ideas. Interest 
involves ‘concern about,” which is the 
meaning of the word itself. Work to accom- 
plish by suggestion an association of your ideas 
with his ideas, in his mind. If you succeed in 
getting him to associate ideas about your goods 
or your proposition with his own business, 
or with himself, you have him interested. 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 


OF AMERICA 
DES MOINES, IOWA, 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 





F. D. HARSH, Secretary 








CARD INDEX SYSTEM A NEED 


Prospects Card System Most Valuable, 
Company Tells Agents 

Some people have one system of keeping a 
live list of prospects and some have another, 
and a very few have none. In this day and 
age it is necessary that every live, progressive, 
enthusiastic agent who goes ahead the way he 
should, have some system of keeping a live 
list of prospects, and experience has deter- 
mined to those in the life insurance business 
that this can be done better by prospect cards 
than in any other way, says the Peoria Life, 
which advises agents as follows: 


If you meet a new friend just make out a pros- 
pect card even though you do not know that he is 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 


Presidentand General Manager 














a prospect. Every person nowadays has a list of 
friends and they usually keep them on cards for 
various purposes, such as remembering their birth- 
days, or sending them a Christmas card, or a New 
Years card, or something of that kind, and many 
others have a list of this kind to keep their friends 
posted on just what they are doing, because you 
know if our friends are not interested in our progress 
we are not getting the dividends from our business 
that we should get. The good words and well wishes 
of our friends are bigger dividends than any cash we 
ever get. So if you meet a new friend just put 
him down on your prospect card, and if you don’t call 
on him to sell him life insurance, keep it in your file 
of friends. Every person whom you consider a pros- 
pect and intend at some time to follow up and try 
to create an estate for him, or his family, put it on 
a prospect card, and at some opportune time see him. 

Every person having prospect cards should have 
a little file for them with a daily index, and file them 
by the days and months when you expect to see 
them. In that way your proper card will always 
appear on the day that you intended it to and it will 
be a part of your day’s work to see the man and 
get his application. There is another great big ad- 
vantage of laving all of these prospect cards, and 
that is there will come days when you just kind of 
run out of something to do; when your plans have 
fallen down for a week and you have two or three 
days on your hands without plans, you can take out 
of your file of prospect cards enough names to keep 
you going for this time and enable you to produce 
a big volume of business. Then there is another 
thing—probably you are going into a new locality 
and you are wondering if you have any one that you 
can get business from. When you go there just turn 
to your prospect file, and maybe you will want to file 
these cards which are out in the locality separately 
by towns, and you can find enough prospect cards 
there to enable you to bring back some mighty good 
applications. Prospect cards are a system for you 
which will increase the value of your business if 
you will let it do so, they will not produce the busi- 
ness by themselves but they most surely will plan 
your work for you in a way that you can do twice as 
much in the same length of time. 


Peerless Life of Brattleboro, Vt. 

It was expected that the Peerless Life Insurance 
Corporation, of Brattleboro, Vt., would be ready to 
begin business about April 15, 1921. This company 
was incorporated in March last, with a capital of 
$100,000, upon which it is said that $150,000 has been 
paid in. The company is to write life insurance 
upon the stipulated premium plan. W. G. Perry, of 
Keene, N. H., is president; R. C. Carrick, of Keene, is 
vice-president, secretary and treasurer, and J. N. 
Harvey, of Brattleboro, is a vice-president. It is 
understood that the company will specialize in group 
insurance. The officers and principal stockholders 
are the same people who conduct the Peerless Cas- 
ualty Company, of Keene, N. H. 
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ART OF CANVASSING 


Chapter From “How to Sell Insur- 
ance” By William Alexander* 


BENEFIT BY OTHERS’ EXPERIENCE 


Five Essential Points in the Making of a 
First-Class Solicitor 
The best way to acquire the art of canvass- 
ing is to canvass. Many errors can be avoided, 
however, by benefiting from the experience of 
others. 


1. PERSONAL QUALIFICATIONS 

The ability to create a favorable first im- 
pression is essential to success, because it is 
the greatest factor in securing attention. 

A large part of your success will also de- 
pend upon the attitude you take toward your 
prospect. Do not greet him apologetically as 
if you were going to ask a favor. Aim to 
cultivate the quality of self-confidence. You 
have studied the subject of insurance and are 
now a graduate salesman knowing whereof 
you speak. 

Enthusiasm is vital. It is contagious. And 
a prospect imbued with enthusiasm will sign 
the application at once and not defer it until 
tomorrow. The earnestness of your appeal 
has as much weight with a prospect as the 
appeal itself. You should remember that your 
enthusiasm will depend upon your own con- 
viction. If you have not succeeded in per- 





* Published by The Spectator Company. 


TRIPLE INDEM- 
NITY ona selected list of 


accidents, double indemnity 
on others, and weekly indem- 
nity for accident disability are 
the features of our new life 


and accident policy. There 


is nothing like it on the 


market. 


Successful agents 
should sell the best. 


UNITED LIFE AND 
ACCIDENT INSUR- 
ANCE COMPANY 


Concord New Hampshire 
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BULWARKS of SAFETY 


PROTECTING EVERY POLICYHOLDER IN 


Central Life Assurance Society 


of the United States (Mutual) 


Des Moines, Iowa 





contingencies: 





LARGE SURPLUS 
More than $1,000,000.00, over the reserve and 


all liabilities, provides for epidemics and other 











DISABILITY CLAUSE 


Insures the insured, waiving further premium pay- 
ments and providing an annuity for the policyholder 
himself in cases of total permanent disability. 











STABLE INVESTMENTS 


Over 71% of ledger assets invested in first class real estate 
mortgages not subject to market fluctuations, and insur- 
ing the stability of the Company in the future. 











LOW MORTALITY 


Located in one of the healthiest sections of the country, with a 
large proportion of its risks among farmers, the mortality is 
kept low, insuring liberal dividends and absolute safety. 








AMERICAN EXPERIENGE 
TABLE OF MORTALITY 


Has stood the test for fifty years, 
providing ample funds year by 
year for current mortality, in 
addition to proper reserves. 








ADEQUATE RESERVES 
SECURING ALL POLICIES 


The American Experience Table 
guarantees the fulfillment of all 
policy contracts by providing 
wholly adequate reserves. 








FAMOUS IOWA DEPOSIT LAWS 


All policies secured by the actual deposit with the State of approved 
securities, makes sure that funds cannot be used in speculation, dis- 
sipated or stolen. 
Never in the history of insurance has a policyholder lost a penny of his 
reserve in an old line company operating under these deposit laws. 
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suading yourself, how can you expect to con- 
vince others ? 

Ambition is another trait which will help 
you develop enthusiasm. No man has ever 
succeeded in anything unless he was en- 
thusiastic in his pursuit of it. 

Successful men of to-day have not succeeded 
because of rare good fortune, because of 
family connection, or of other chance condi- 
tions, In the beginning they met with highly 
discouraging obstacles, but they were not 
daunted by failure. Only those who are 
courageous and persist in their work are able 
to lay the foundation for success. 

The main duty of the agent is to put in a 
good solid day’s work. His success will be in 
proportion to the well-directed effort he has 
expended. Perseverance is the characteristic 
of the successful agent. 

None of the personal traits above men- 
tioned will be of much value unless the agent, 
in addition, arranges his daily work syste- 
matically and efficiently. The energetic agent 
will discover that a number of calls each day 
will result in a certain number of interviews. 
These interviews are bound to result in a cer- 
tain number of probable policyholders, and by 
persistent soliciting the agent will succeed in 
converting the probable into actual policy- 
holders. 

An important step in developing efficiency 
in salesmanship is to keep a record of all calls 
and interviews, together with the results ob- 
tained. A card system is very helpful. 

Canvass those who are already policyholders. 
They have advanced in years, and their cir- 
cumstances and standards of living have risen 
since taking out the policies they now hold. 
Here your card system will be invaluable in 
helping you to know where to attempt to place 
additional insurance. 


2. PRINCIPLES OF SOLICITING 


Recently psychologists have turned their at- 
tention to salesmanship and have discovered 
that the power of the best salesmen lies in 
their understanding the modes of thought and 
feeling of their clients. Some people respond 
more readily to certain kinds of suggestion 
than others. In the course of your canvass 
you will meet with several types of prospects. 
There are people who are chiefly intellectual ; 
others are emotional; while others are seli- 
willed. You will encounter the calm and 
patient as well as the nervous and irritable. 
You cannot appeal to these different types in 
the same way. 

The arguments at the disposal of the insur- 
ance salesman are many. On analysis, how- 
ever, they can be grouped under five headings: 

1. The first argument is that of protection. 
This will touch virtually every man. Nothing 
is dearer to a man than his home, his wife 
and his children. Since civilization began it 
has been his dominant instinct and duty to pro- 
vide for and protect his family, 

2. The second argument emphasizes pro- 
vision for old age. This is a very strong in- 
ducement to prospects of limited means wlio 
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can hardly look forward to a competence from 
their savings. 

3. The third argument is that it is a method 
of investment and saving. This appeals to 
almost all kinds of prospects. It appeals to 
the young father who would create a fund 
with which to start his children in life. This 
argument gains added strength from the con- 
sideration that insurance promotes thrift by 
compelling people to save systematically. The 
regular payment of premiums teaches them to 
forego luxuries for the sake of necessities. 

4. The fourth argument is business insur- 
ance. In a business firm each partner or officer 
is important to the business enterprise. His 
death may mean a severe loss to the firm in 
a number of ways, His executive ability and 
valuable services cease, and the _ business 
suffers the consequent loss. With the death 
of a member of the firm the partnership dis- 
solves and his widow may demand her share 
of the business in cash. Business insurance 
covers these contingencies. It also helps to 
acquire a better mercantile rating, and in- 
creases the strength of a new business venture. 

5. The fifth argument is the immediate 
necessity for insurance. The agent cannot 
overemphasize this point. The vigorous and 
healthy man of to-day may be the sick man of 
to-morrow whom the insurance company cannot 
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afford to insure, and a policy taken out now 
costs less than it will later on. 


3. APPEAL TO THE Heart 

An argument may often be logically strong 
and yet not be persuasive. The agent should 
appeal not only to the mind, but to the heart 
as well. He should not lay too much stress on 
present cost and premiums. He should rather 
emphasize the benefits which insurance will 
confer. Few people have an imagination 
strong enough to vividly look into and picture 
the future. The agent can make the future 
look like a present reality to the prospect. 


4. Meer Your Prospects’ Neeps 
In your choice of the policy you should be 
guided by one principle only: Are you render- 
ing the best service to your client? Under no 
circumstances should you permit any other 
motive to influence you. 


5. Ernics or Lire INsuRANCE SALESMANSHIP 

The attitude of the community toward the 
insurance salesman is rapidly growing more 
and more favorable. Largely as a result of 
the rising standard among the agents them- 
selves, and because of the better appreciation 
of their services, the public is learning to 
regard the agent’s calling as one of the ac- 
knowledged professions. To maintain this 
high standing, insurance agents must fully 
realize their obligations to the community, to 
their company, and to each other. They should 
always be keen as to the ethics of their pro- 
fession. 

In the first place, the insurance 
must realize the social responsibility of his 
vocation. The agent who through careless- 
ness or negligence fails to place insurance with 
those who need it is as culpable as the 
physician who would abandon a patient when 
it is within his power to save him. An un- 
protected widow and orphan is a reproach to 
some insurance agent who failed in his obliga- 
tion, The agent should develop a strong feel- 
ing of social responsibility in this regard, The 
public to-day turns readily to the physician for 
medical aid and to the lawyer for legal advice, 
but it is not so well acquainted with the 
valuable service which life insurance renders. 
It is, therefore, the duty of the agent to pro- 
mote and popularize the insurance idea among 
the people. 

Secondly, 


salesman 


the agent should be particularly 


mindful of his duties toward his prospects. 


If the policy is really what the insured needs, 


it will be kept in force. Lapsed policies are in 
the great majority of cases misfit policies, and 
result in resentment on the part of the policy- 
holder. 

Thirdly, we must refer to the responsibility 
of the agent. Anything that affects the com- 
pany unfavorably will affect the policyholder 
whose interests the company safeguards. The 
loss will also be prejudicial to the agent. In 
the majority of cases the issuance of a policy 
depends largely upon the information supplied 
by the agent. He is often the final recourse 
which the company has in deciding upon the 
acceptability of a risk. The agent who know- 
ingly recommends an impaired risk for insur- 
ance is guilty of a most serious betrayal of 
trust, 

—The Atlantic Life Insurance Company of Rich- 
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WOMEN GOOD PROSPECTS 


5,000,000 Making Own Living Possible 
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EARNING CAPACITY SHORTER THAN 
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Insurance Is the Best Investment Proposi- 
tion 

Life insurance has been created and exists 
mainly for women as the beneficiaries. In the 
days when women depended solely upon their 
parents or other relatives or upon matrimony 
for support it was not thought that they 
sustained any relation to life insurance other 
than that of beneficiary. But that day has 
long since passed. A vast number of women 
to-day are money earners and are not only 
supporting themselves, but others. It is said 
that 5,000,000 women in the United States are 
engaged in gainful occupations, and that one 
woman in every five is helping to earn at least 
her own living. As women are taking their 
place side by side with men in the active busi- 
ness world and are becoming more and more 
an important factor therein, the needs for in- 
surance on their own lives are becoming as 
varied and as urgent as in the case of men. 
Here are some of the reasons why a woman 
should insure her life: 

A large number of women are the sole sup- 
port of one or more dependents. Many widows 
have to support their children, daughters their 
widowed mothers, wives their invalid hus- 
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bands. Such women must be confronted with 
the question again and again: What would 
become of these dependent ones should I be 
taken from them? Life insurance alone fur- 
nishes a satisfactory answer to this question. 
For such women, insurance, providing they 
are insurable, becomes a sacred duty. 

Women who are obliged to earn their own 
living but who have no one else dependent on 
them, have themselves to protect. Every 
woman of this class must have thoughts of 
the rapidly approaching future when she will 
be no longer able to support herself. What 
then? Is it to be a penniless old age with 
nothing to look to but charity or some institu- 
tion, or will it be a maturing insurance policy, 
guaranteeing comfort, contentment and happi- 
ness for the balance of her days? 


Facts To CoNsIDER 

Here are two facts every self-supporting 
woman should consider. For women the 
period of their earning capacity is shorter than 
that of men, and women who reach old age live 
longer than men. The latter is a cogent reason 
for making provision for old age through in- 
surance, the former shows the danger in de- 
lay. Insure, but insure now. 

But there are other classes of women to 
whom life insurance should appeal very 
strongly. A large number of women are in- 
dependent because of inherited means. Such 
women need the protection of life insurance. 
Their independence comes to them frequently 
from the insurance carried by a deceased hus- 
band or father. They should conserve that in- 
dependence by putting at least a part of the 
money received back into insurance on their 
own lives. Women as a class are, for tem- 
peramental reasons, unsuccessful investors of 
money. Almost unnumbered thousands have 
lost their inherited means through foolish in- 
vestments. How vastly better for such would 
it have been had they converted their inherit- 
ance into an annuity payable for life. 

Insurance should also appeal to 
possessed of large wealth who are philan- 
thropically inclined as the easiest and safest 
way to endow institutions or support some 
charitable or philanthropic cause. Such 
women make gifts from time to time, not 
aware perhaps that a part of the money, if 
used to purchase a policy of insurance on their 
lives, would secure a much larger gift a little 
later and perpetuate their influence long after 
they are gone. Money donated in the form of 
a policy of life insurance in favor of the cause 


women 


. or institution requires no will and saves the 


inheritance tax. 

Still another class of women who should 
insure is represented by those who have built 
up and maintain a profitable business. If it is 
necessary and desirable for men to insure to 
protect their business, a kind of insurance that 
is becoming yearly more popular, the same 
necessity exists for women who are similarly 
situated. 


For SAvinc AND INVESTMENT 
Women who are working for their living 
do not average large earnings. Their savings, 
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therefore, are of necessity small. How shall 
they handle these savings to best advantage? 
Invest them? In what? If a woman can save 
from $5 to $10 a month, how much real estate 
can she buy with such a sum? How many 
bonds or other securities? The fact of the 
matter is that the great majority of women 
who can save any money are limited to two 
channels of investment—savings banks and 
life insurance, But a deposit in a savings bank 
as a protection for dependents cannot be com- 
pared with a life insurance policy, it does not 
oblige the continuance of deposits as does a 
life insurance policy, and the money deposited 
in a bank is subject to the temptation of with- 
drawal for every need, real or fancied, that 
comes along. In the case of death a savings 
bank will return only the deposits actually 
made with interest thereon, but a life insur- 
ance company will, in addition to this, pay 
deposits that have never been made and in- 
terest that has never been earned. 

Life insurance should make its strongest 
appeal to women investors on the ground of 
its security. In this respect no other invest- 
ment known can be compared with it. The 
protective laws enacted in every State, full 
publicity of the business through the depart- 
ments of insurance, keen competition among 
the companies in their bid for patronage, and 
the admitted high integrity of life insurance 
officials have made this form of investment 
absolutely safe. Women are poor speculators, 
as has been already noted. Naturally confid- 
ing, they are too easily influenced by incompe- 
tent advisers and lend too ready an ear to the 
siren song of the smooth-tongued promoter. 
Wildcat schemes of all kinds are, for these 
reasons mainly, numbering their dupes among 
women by the thousands. They would not 
have come to such grief had they borne in 
mind that for the investor of small or moder- 
ate means security is always the chief con- 
sideration. It is a well-known maxim in the 
business world that first-class security and 
large returns seldom go hand in hand. 


Wuicu Poricy Best? 

The varied needs of insurers have made a 
variety of forms of insurance and policy con- 
tracts necessary but amongst them all, we 
would select as the best for the average woman 
insurer some form of endowment policy. 
Either a twenty-year endowment, or the or- 
dinary or twenty-pay with endowment options. 
A policy on any of these forms would guar- 
antee a cash estate equal to the face of the 
policy, and the insured can select the age at 
which she wishes to receive this money, For 
the woman who is supporting herself and has 
no one dependent upon her, we cannot think of 
any plan of insurance more ideal. For the 
woman who is a breadwinner and supporting 
her children or others, the whole life or 
limited payment policy may be preferable. The 
woman who insures her life, on the plan best 
adapted to her circumstances, and keeps the 
policy in force, has eliminated worry as to her 
future and that of her dependents. No other 
form of investment, for such small annual 
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deposits, will give her the satisfaction and 
security to be gained by carrying life insur- 
ance. 


INHERITANCE TAX DATA 
Laws and Decisions in the Different States 
Covering This Subject 
UnitTeD States 


A revised edition of Regulations 37, dated Jan- 
uary, 1921, has been issued in relation to the estate 
tax, under the Revenue Act of 1918, approved Feb- 
ruary 24, 1919, which deals with numerous details 
of the administration of the Federal Law. 

The United States District Court, District of Mary- 
land, in an action to recover part of estate tax paid 
under protest, where the testator, about two months 
before death, made certain life insurance policies 
payable to his son and daughter, reserving as to one 
the right to change beneficiaries, decided that this 
policy remains part of his estate. As to another 
(endowment) policy, it was provided that if he was 
living at its maturity the proceeds were to revert to 
him. In both instances transfer was not intended to 
take effect until after death, and hence both were 
subject to tax as part of his estate. 


MIssour!I 
The attorney-general of Missouri has rendered an 
opinion that “it is the policy of this office that United 
States War Risk Insurance, made payable to the 
estate of the decedent, shall not be subject to the 
inheritance tax of the State of Missouri, because of 
the peculiar wording of the statute creating this 
insurance.” 
OKLAHOMA 
State, county, city, township and school district 
bonds issued in the State of Oklahoma, when owned 
by a non-resident decedent, are intangible property, 
and the inheritance tax act does not seek to tax 
intangible property owned by non-resident decedent, 
according to an opinion of the attorney-general. 


WYOMING 

The new inheritance tax law of Wyoming divides 
beneficiaries into two classes; class A including father, 
mother, husband, wife, child, brother, sister, wife or 
widow of son, husband of daughter, adopted child, 
mutually acknowledged child and lineal descendent, 
while class B includes all others. There is an exemp- 
tion of $10,000 allowed to class A, and a tax of 2 
per cent is levied on the entire amount over exemp- 
tion; as to class B, an exemption of $500 is allowed 
only if an estate is under that amount, and the tax 
is 5 per cent of the entire amount of estate more 
than $500. 

CoLorapDo 

A bill introduced in the legislature of Colorado 
would provide for a new inheritance tax law, chang- 
ing the classification of beneficiaries, increasing the 
rates of taxation, and providing for the taxation of 
proceeds from life insurance policies. The latter, 
however, are to be subject to the following exemp- 
tion: When payable to members of class one, $25,- 
000; class two, $15,000: class three, $10,000; no 
exemption to members of class four. 


KANSAS 
A bill introduced in the Kansas legislature would 
amend section 11203, and repeal section 11222. 


MonrTANA 

Court decisions affecting inheritance tax matters 
cover the following points: The legislature has a 
right to impose tax upon an estate not distributed at 
time of passage of act, even though decedent died 
prior thereto. Inheritance tax is not a tax upon 
property, but upon the right to receive property. An 
exemption of $7,500 is to be allowed on entire estate, 
and not on each legacy or share. 

A new inheritance tax law, effective April 1, 1921, 
has been enacted in Montana. It exempts transfers 
to the State or any of its institutions, county, town, 
and municipal corporations in the State for public 
purposes, corporations organized in Montana or volun- 
tary associations organized solely for religious, char- 
itable or educational purposes, using legacies exclu- 
sively for purposes of their organization. Beneficiaries 
are divided into five classes, namely: (1) husband, 





wife, lineal issue, lineal ancestor or decedent or 
adopted child, or a mutually acknowledged child, or 
lineal issue thereof, the primary tax rate being 1 per 
cent; (2) brother, sister of descendent of either, wife 
or widow of son or husband of daughter, primary 
rate being 2 per cent; (8) brother or sister of the 
father or mother or descendent thereof, primary rate, 
3 per cent; (4) brother or sister of grandfather or 
grandmother or descendent thereof, primary rate 4 
per cent; (5) person in any other degree of collateral 
consanguinity, or stranger in blood, or a body cor- 
porate or politic outside of Montana, primary rate 5 
per cent. In classes two, three, four and five, the 
rates upon excess over $25,000 shall be as follows: 
$25,000 to $50,000, two times primary rates; $50,000 
to $100,000, three times primary rates, $100,000 to 
$500,000, four times primary rates; above $500,000, 
five times primary rates. No such tax, however, shal! 
exceed 15 per cent of the property transferred to 
any beneficiary. Exemptions allowable to be taken 
out of first $25,000; property transferred to the State, 
or State or municipal institutions, religious, charit- 
able or educational institutions; $10,000 to widows 
and $2,000 to each of the other persons in class one; 
$500 to each person in class two; $250 to each per- 
son in class three; $150 to each person in class four; 
$100 to each person or corporation in class five. 


NEBRASKA 
In the Nebraska legislature a bill has been intro- 
duced to increase the rates of taxation under the 
inheritance tax law. The rates are made progressive 
as to all beneficiaries. It is expected that this bill 
will become a law. 


NortH CAROLINA 
The inheritance tax law of North Carolina has been 
amended by the 1921 legislature. 


TENNESSEE 
The 1921 session of Tennessee legislature has passe«] 
a law, which has been signed by the Governor, pro- 
viding for the repeal of the provision of the inherit- 
ance tax law which taxed proceeds of life insurance 
policies to a named beneficiary. 
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SoutH Dakota 

Beneficiaries in South Dakota are divided into five 
classes, namely: (1) wife or lineal issue; (2) hus- 
band, lineal ancestor, adopted or mutually acknowl- 
edged child; (3) brother, sister or descendent of either, 
wife or widow of son or husband of daughter; (4) 
uncle or aunt or descendent of either; (5) all others. 
The tax rates are as follows: As to class one, on 
excess above $10,000, 1 per cent on the first $15,000; 
2 per cent on the next $35,000; 3 per cent on the 
next $50,000; 4 per cent on the balance. As to class 
two, on excess above $10,000, except as to lineal 
ancestor when tax is in excess above $3,000, 2 per 
cent on the first $15,000, 4 per cent on the next $35,- 
000, 6 per cent on the next $50,000, 8 per cent on 
the balance. As to class three, on excess above 
$500, 3 per cent on the first $15,000, 6 per cent on 
the next $35,000, 9 per cent on the next $50,000, 12 
per cent on the balance. As to class four, otf excess 
above $200, 4 per cent on the first $15,000, 8 per 
cent on the next $35,000, 12 per cent on the next 
$50,000, 16 per cent on the balance. As to class five, 
on excess above $100, except as to public hospital, 
academy, college, university, seminary of learning, 
church or purely charitable institutions within the 
State, when the tax shall be on the excess above 
$2,500, 5 per cent on the first $15,000, 10 per cent on 
the next $35,000, 15 per cent on the next $50,000, 
20 per cent on the balance. In computing the tax, 
the full exemption, where deductible, is subtracted 
before the computation has begun. 


IDAHO 
Exemptions under sections 3373, 3374 and 3375 
are to be taken from the first $25,000, and the bal- 
ance of the first $25,000 taxed at the primary rate. All 
above $25,000 is to be taxed, without deduction, at 
the rate specified in section 3374. 
New Mextco 
A new law in New Mexico went into effect Marcli 
14, 1921. It provides that the estate of a decease:l 
person to the amount of $10,000 passing to parent 
or grandparent, lineal descendent, legally adopted 
child or lineal descendent thereof, wife or widow of 
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husband of daughter, or brother, or sister of 
descendent, gifts of objects of art for free exhibition 
and every estate not exceeding $500 passing to other 
kindred or stranger to the blood or to a corporation 
or voluntary association or society, shall be exempt 
from any succession tax, but when a portion passes 
to the first group and the remainder to the second 
g1oup, the amount exempted shall be that proportion 
of $10,000 which the value of the property passing 
to those persons in the first class bears to the total 
value of the whole estate. 
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An enterprising New York agent has a_ new 
scheme for writing business women. He invites a 
number of employes of the same firm to luncheon 
and presents his plans to his guests. 
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“THE PROSPEROUS AGENT” 

A New Book Which Gives Characteristics 
of the Successful Life Insurance 
Solicitor 
By WiLit1am ALEXANDER 


In his inimitable style William Alexander has 
written another book dealing with life insur- 
ance. The latest volume just off the presses 
of The Spectator Company presents with un- 
usual force the characteristics of a successful 
life insurance agent. Better still, it should be 
said, he depicts the personality of the success- 
ful agent. 

The new book has an especial appeal to: 

1. Those who are thinking of entering life 
insurance, and hesitate to take the plunge. 

2. Those who have taken the plunge, but are 
lacking in confidence. 

3. Those who have already achieved some 
success as life insurance agents but are not sat- 
isfied with the progress they are making. 

4. Those who have achieved conspicuous 
success, but whose ambition it is to become 
leaders in their profession. 

5. Officers and managers whose duty it is to 
select and train agents, and who wish to make 
their selections shrewdly. 

“The Prosperous Agent” tells the reader 
what qualifications are necessary to insure suc- 
cess, and then shows how these qualification are 
applied in practical field work. It enables the 
agent to make a self-analysis of his character 
and then shows him how to develop and utilize 
his powers. 

In all, the book embraces fifty-four short 
chapters, each one dealing with some qualifica- 
tion that aids the agent in carving a successful 
career. 

“The Prosperous Agent” is an entirely new 
departure in life insurance literature. It deals, 
not with life insurance, but with the kind of 
man who is successful in field work. For in- 
stance, in discussing intelligence as a qualifica- 
tion the author says: 

“It is conceivable that a man who cannot read 
should sell books. And the intrinsic value of 
life insurance is so great that even a fool might 
be able to place it here and there with intelli- 
gent people. But it would be ill-placed and 
much of it would be abandoned, 

“It is possible that a man without training 
might learn to be a skillful surgeon, but im- 
agine the havoc among the innocent victims 
whom he carved up in the beginning. No; the 
agent who hopes to achieve conspicuous success, 
and serve the public wisely and well, must have 
intelligence. This is so obvious that it needs no 
demonstration.” 

This book is full of well chosen phrases that 
will help the agent know himself and thereby 
Strengthen the force of his own personality. 
It is a book that every field man wants for the 
inspiration it will give him. 


“The Prosperous Agent” is published by The 
Spectator Company, and < -Ils at $1.50 bound 
in red cloth, and $1.00 bound in cardboard. 
Reduced prices in quantities will be supplied on 
application. Orders should be addressed to 
The Spectator Company. 

Ontario Equitable Life and Accident’ Makes 
Record 

The Ontario Equitable Life and Accident 
Insurance Company of Waterloo, Ont., set a 
new record in Canada by placing $2,012,500 of 
insurance on its books during its first four 
months of active business life. Another record 
made was the closing of its first month’s busi- 
ness with $1,053,300 of insurance in force. 
The Ontario Equitable issues clear, unam- 
biguous policies at level premium rates, with 
double disability and double indemnity pro- 
visions. It is managed by men of experience, 
and its head office staff has had long training 
in insurance work. Sydney C. Tweed is presi- 
dent and managing director, and the agency 
force comprises practically the entire Canadian 
field force of the Equitable Life of the 
United States, in addition to experienced 
agency managers who were formerly with 
other companies. As of December 31 last the 
Ontario Equitable reported about $175,000 of 
assets. 


Amicable Life Upheld by Court 

The Court of Civil Appeals at Austin, Tex., 
has handed down an important decision affirm- 
ing the case of City of Waco vs. Amicable Life 
and held that the company was not liable for 
any personal property tax for 1919. The court 
holds outright that United States government 
bonds and certificates of indebtedness cannot 
be taxed, directly or indirectly, regardless of 
other exemptions under the Texas statute and 
independent of what fund the bonds may be 
credited to. 


President Fiske’s Letter to A. H. Smith 
The letter of President Haley Fiske of the 
Metropolitan to A. H. Smith, president of the 
New York Central Railroad, criticizing the bit- 
ter and uncompromising attitude of the rail- 
road executives towards the railroad workers, 
was commented upon favorably editorially in 
the World last week. 
Many Life Companies Admitted to Ohio 
The National Benefit Life Insurance Com- 
pany, Washington, D. C.; The Farmers Na- 
tional Life Insurance Company of America, 
Huntington, Ind.; The Mutual Benefit Health 
and Accident Association, Omaha, Neb.; The 
Central Business Mens Association, Chicago, 
Ill.; The Charter Mutual Benefit Association, 
Philadelphia, Pa., and the National Benevolent 
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Society (fraternal), Kansas City, Mo., have 
been admitted to Ohio. 


Farmers National Life Items 

F. L. Miller, president of the Bank at Miller, Iowa, 
which he owned—and in fact, his founded 
the town of Miller—has just moved to Fort Dodge, 
Iowa, and taken a district agency for the 
National Life of Chicago. For the past three years 
he has been a local agent of the Farmers National 
Life at Miller, and his excellent work has shown 
that he will be highly successful in his new field. 

The Farmers National Life has just had one of its 
most successful regional agency meetings at Tarkio 
Mo. Its district agent for northwest Missouri is 
David A. Rankin. David A. Rankin, Sr., 
largest corn farmer of the United States and for sev- 
eral years had more than 28,000 acres in corn on his 
farm of more than 32,000 acres near Tarkio. Every 
one of Mr. Rankin’s agents attended the meeting and 
the Farmers National Life sent from its executive 
office Marcus Gunn, actuary; William R. Pressnall, 
assistant-secretary and acting treasurer, and William 
Morrison, agency director. Mr. Rankin is not only 
a very successful agency manager but a highly suc 
cessful personal producer. He led all the agents of 
the Farmers National Life in personal production for 
March and expects to do so for April. 


father 


Farmers 


was the 


Group insurance now in force in the companies 
writing the largest amount of this class of business, 
the AEtna Life, Connecticut General, Equitable, Metro 
politan and Travelers, is said to be well over the 


$2,000,000,000 mark. 





AMERICAN LIFE 
REINSURANCE 
COMPANY 


DALLAS TEXAS 


MEMBER 
AMERICAN LIFE CONVENTION 
SERVING 
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FULL COVERAGE 
LIFE— DISABILITY 
DOUBLE INDEMNITY 


FIRST CLASS CASES $100,000 
OR LESS APPROVED 
WITHIN A FEW HOURS 
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OUR INTEREST RATE 


7.24% is the rate of interest earned in 1920 on 
our mean ledger assets. Funds invested in the 
safest securities—farm mortgages. Values do not 
fluctuate—always worth 100 cents on the dollar. 


Other Significant Facts in the Agent’s Favor 


—A New Accident and Health Department. 


—Free Service of Home Office Group Insurance Specialists who 
give you assistance in your territory. 


—A Sales Service Department that has one purpose — to increase 
your sales. 


Limit extended to $300,000 on one Life. 

—Both Non-Participating and Participating Policies. 
—Provision for Substandard Business. 

—Policies that carry every up-to-date feature. 
—Liberal Agency Contracts. 


Over $110,000,000.00 New Business Paid-For in 1920 
Our Agents Participate in Our Prosperity 


MISSOURI STATE LIFE INSURANCE CO. 


M. E. SINGLETON, President 
Home Office St. Louis, Mo. 











Unless you ‘“‘say something’ how will we know you are interested? 
Send for our Annual Statement. Address—Agency Department. 
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EUREKA LIFE MAKES FINE GAINS 


Old Baltimore Company Shows Progressive 
Spirit and Increased Strength 

The Eureka Life Insurance Company of 
Baltimore, Md., of which J. C. Maginnis 1s 
president, which will next year complete four 
decades of active business, by its statement as 
of December 31, 1920, shows that it again 
made handsome advances in the year recently 
closed. 

In both its ordinary and industrial depart- 
ments it made excellent progress in 1920, hav- 
ing written new business footing up to $5,38!,- 
299, or substantially more than in the preced- 
ing year, and having closed the year with $15.- 
665,490 of insurance in force, these figures 
representing a gain of about $2,400,coo. 

The premiums and total income likewise in 
creased by about $92,000 and $118,000 re- 
spectively, the premiums last year having 
reached the sum of $615,614, while the total 
income was $674,136. Against this were total 
disbursements of but $477,741, death claims and 
sick benefits having required about $17,000 
more than in the preceding year, the death 
claims last year having amounted to $128,266, 
and sick benefits to $12,208, The values of 
surrendered policies only amounted to $1133, 
and the total payments to policyholders aggre- 
gated $141,607, compared with $124,310 in the 
previous year. Taxes called for the payment 
of $12,633, or $5760 more than in 1919. 

The Eureka Life’s mortality experience in 
1920 was most favorable, the expected death 
losses having been $152,271, whereas the actual 
death losses incurred, less terminal reserves 
released by death, amounted to but $118,782, 
showing a saving of $33,480 from favorable 
mortality.. Similarly there was a gain from in- 
vestment income over that required to main- 
tain reserves of $12,916. 

At the end of last year the Eureka Life re- 
ported admitted assets of $1,020,865, having 
crossed the million dollar mark last year for 
the first time. This sum indicates a gain of 
$183,000 in assets, but the increase in the 
premium reserve, which latter now stands at 
$830,914, was over $182,000. The company 
closed the year with $180,051 of surplus, which 
shows a gain of $6150. 

The principal resources of this strong and 
growing company are real estate valued at 
$40,000 ; mortgage loans on real estate amount- 
ing to $158,912; loans on policies and policy 
liens, $5209: bonds and stocks, $657,708; cash 
in office and bank, $142,984; accrued interest, 
$9233, and uncollected premiums, $6820. 

President Maginnis and the other officers 
of the company have shown a degree of enter- 
prise and success in the upbuilding of. the 
Eureka Life, which bodes well for the con- 
tinued stability and constantly extending use- 
fulness of the company. In addition to Presi 
dent Maginnis, the officers are: First vice 
president, Joshua N. Warfield, Jr.; 
vice-president, Edward Plummer: secretary 
and treasurer, Joseph H, Leishear; medical 
director, J. Howard Iglehart; assistant secre- 


sect nd 


tary, W. H. Y. 


Knight; assistant treasurer, 


A. Victor Weaver; auditor, Charles O. Hall, 
and counsel, Julius H. Wyman. 

The Eureka Life has a strong board of 
directors composed of the following named 
gentlemen: Louis Bardelman, J. Lawrence 
Clark, William H. Fehsenfeld, Charles O. 
Hall, J. Howard Iglehart, Howard W, Jones, 
Jose H. Leishear, James A. Maginnis, John 
C. Maginnis, J. Barry Mahool, Howard Mann, 
FE. Fitzroy Phillips, Edward Plummer, Joshua 
N. Warfield, Jr., and Dorsey M. Williams. 

The Eureka Life, in addition to operating in 
Maryland, transacts business in Pennsylvania 
and the District of Columbia. 


New Bankers Life Officers 

At the annual meeting of the Bankers Life 
Company George Kuhns was re-elected presi- 
dent for the sixth consecutive time. All of 
the present officials were re-elected and two 
new offices were created, B. F. Mills to be 
publicity manager and Martin Roe to be serv- 
ice manager. The report for 1920 makes the 
hest showing in the history of the organization. 
Important points of the annual statement show 
$95,000,000 of insurance paid for; over $550,- 
000,000 of insurance in force at the close of 
the year, and a gain of $5,000,000 in admitted 
assets. The total new business of the com- 
pany the first two months of 1921 is over 
$20,000,000 as compared with a total of $14,- 
000,0co during the same period a year ago, a 
gain of about fifty per cent. Death claims paid 
for the year 1920 amounted to $6,103,007. 


To Address Boston Underwriters 
Father Corrigan, professor of social ethics 
at Boston College, is to be the speaker at the 
Boston Life Association’s 
monthly luncheon. He will give a talk on 


Underwriters 


“Life Insurance as an Antidote for Bolshev- 
ism.” Professor Corrigan 1s a noted lecturer 
who has specialized in political and _ social 
customs of the day. Ten candidates will be 
balloted upon by the executive committee im- 
mediately before this meeting. 

Texas Agency of Lincoln Life Leads 

Production 

The newest agency organization of The 
Lincoln National Life, the Texas. agency 
located in San Antonio, is leading all the gen- 
eral agencies of the company for business pro- 
duction. For the month of March the Texas 
agency, less than three months old, stood sec- 
ond in paid-for business among all the general 
agencies of the company. 
Receiver for State Mutual Liability Insur- 

ance Company 

Vice-Chancellor Buchanan in the New Jersey Chan- 
cery Court here has appointed Charles F. Herr, of 
Newark, receiver for the State Mutual Liability In- 
surance Company of Newark. It will be necessary 
for the creditors of the company to show cause in 
the Chancery Court at the State House here next 
Tuesday why the receiver should not be continued 
permanently. 

Appointment of the reciever was made on the ap- 
plication of State Commissioner of Banking and 
Insurance Tuttle. 
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Travelers Moving This Week 

The Travelers Insurance Company of Hart 
ford will move on Saturday from 76 William 
street, New York, to 55 John street. Managerial 
and counter departments will be ready for busi- 
ness on Monday. The building is a modern 
skyscraper, a block and a half from Broad- 
way, and close to William street, the axis of 
It has been known 
hitherto as the Hilliard building, 

The Travelers has obtained a long-term 
lease, with permission to change the name. 
The lease was entered into on January 1, 1920; 


the insurance district. 


but the company will not take possession for 
its own use until May, 1921. The Hilliard 
building has sixteen stories, and comprises the 
numbers 51 to 57 John street and 2 Dutch 
street. The lease includes, also, smaller build- 
ings at 4, 6, 8 and 10 Dutch street. The main 
building is approximately eighty-five feet 
square; and the full amount of f: 


ii 
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Dutch street will be about 180 feet. 

Everybody who has visited 76 William street, 
the present head office of The Travelers in 
New York city, knows that the growth of the 
company and its inability to get adequate 
space on the street floor have made the quarters 
there increasingly unsatisfactory. The com- 
pany will have the new building all to itseli, 
and will gain whatever advantage there is in 
having a conspicuous and good 
ture named after itself. 


John Hancock’s Boston Agencies 


One of the most interesti1 


g vents in the 1st 





life insurance in Boston is the announced retire- 
met of Francis Marsh as general agent of the John 
Hancock Mutual Life of Boston, for Eastern Massa- 
‘husetts, to take effect as of May 2, 1921. Mr. Marsh 
lias been connected with the company since 1877. He 
vas a John Hancock pioneer agent and the business 
of hfs office large ions. H 
occupied a prot n life ircles 





in Boston. 

Following this retirement the John Hancock has 
decided to establish two general agencies in Boston 
covering the territory of eastern Massachusetts. One 
of these agencies will be in charge of Edward Marsh. 
the son of Francis Marsh and for many years 


asso- 





ciated with his father in the general agency. 

The other general agency -will be under the charge 
of Paul F. Clark, formerly connected with the com- 
pany’s general agency at Baltimore 


The Metropolitan Life of New York has joined 
the Bureau of Personal Accident and Health Under 
writers. 


—The Connecticnt Mutual Life Insurance Com- 









pany has announced the election of W 1 H. Har 
son as assistant superintendent of age Mr. Ha 
rison has been general agent for the company at 


l.o usville, Ky. 

—Every third person 
a life insurance policy to-d: 
person five years ago—a 
one-third of the total po; 
the thousands who put sz 


nd not including 

into the funds of their 
fraternal orders. Forrest F. Dryden, president Pru 
dential Insurance Company of America. 

—The American Indemnity Company of Galveston, 
Tex., has closed its branch office at Newark and 
placed the business there in the office of the New 
Jersey Co-operative Agency, Inc., which has been 
appointed general agent. Fdward R. Randall, wh 
was manager of the office, |! n 
the home office to take charge of 
ment. 
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THE TRUE MEASURE 


The Life insurance company which 
accepts the risk on the largest per= 
centage of applications is offering 
the opportunity for largest results 
with least effort. 





The Lincoln National Life Insurance Company accepts 
the risk on 99 percent of applications received, and 
so scientifically has it based its ratings that for the past 
fifteen years the Lincoln Life mortality ratio has been 
less than 48 per cent of the expected. 


Because The Lincoln Life offers the opportunity for 
most achievement with least effort, it pays to— 


ink uP (wm Tue ()) LINCOLN) 


The Lincoln National Life Insurance Co. 
“Tis Name Indicates tts Character” 
Lincoln Life Building Fort Wayne, Indiana 

















Now More Than $170,000,000 in Force. 





Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York. 


34 Nassau Street, New York 




















Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Pa A2adrdnse wees 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 











GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


Oo. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice=President, Dallas, Texas 
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FINANCIAL STANDING AND BUSINESS IN 1920 OF LIFE INSURANCE COMPANIES OF THE UNITED STATES—Continued 
Surplus Total New Business 
, _ Total Admitted (Assigned and Premiums Payments to Total Paid for in Whole Amount Gain in 
NAM E AND LOCATION Assets Unassigned) Received Tot:l1Income Policyholders Disbursements Year (Includ- in Force Amount in 
. OF COMPANY * End of Year End of Year in Year .in Year in Year in Year ing Revivals) End of Year Force in Year 
Equity Life, Great Falls, 
INOUE orSiame chai Gad sal snere eis 182,282 180,901 2,266 ae 0 Haweeen 22,990 78,000 78,000 *78,000 
, a1,574,050 a2,224,403 a1,346,703 
Eureka, Baltimore, Md.... 1,020,865 180,051 615,614 658,862 141,608 477,681 b3,807,250 613,441,087 61,044,771 
Farmers, Denver, OC) Baa 2,765,148 515,082 474,220 697,187 188,900 440,338 2,656,856 15,137,924 1,606,707 
Farmers National, Chicago, 
RSs eee e Uw heen teas 1,085,127 423,704 505,791 562,947 91,617 405,290 7,459,350 18,009,454 5,558,029 
F ‘armers & Bankers, Wichita, 

WAtie: rac se ccimagiss oanaces 2,686,861 556,938 1,004,183 1,176,683 201,066 571,890 8,800,337 31,018,650 2,880,887 
Farmers and Traders, Syra- 

CURSE IN Uv ciclee oaaie ca ene 842,673 377,563 239,734 335,044 29,183 121,722 3,262,000 9,217,377 2,319,329 
Federal Life, Chicago, IIl.. 5,179,104 524,383 1,245,551 1,565,358 468,392 1,129,915 17,277,627 46,513,022 10,287,842 
Federal Reserve, Kansas 

City, Tate Saccccuscrccss ‘ 156,314 142,720 298,465 353,463 1,000 297,574 1,456,000 1,455,000 *1,455,000 
F —— Union, Cincinnati, 

AT Terre 06068 te 776,228 245,459 509,888 540,494 135,839 372,577 5,937,654 20,030,850 2,725,639 
F sidclity Mutual, Philadel 

Pula®. Pas wcrc cotere esos 43,294,964 4,277,260 7,449,119 9,694,980 3,587,579 5,859,389 44,640,118 203,980,056 30,887,700 
Fidelity Reserve, North 

Pritt WOR. esos eescaw ews 172,510 24,088 223,718 49,204 EGGcee- 8 8 8 Beaaneede 4,976,000 1,146,000 
First National, Pierre, S. D. 1,568,150 339.959 518,447 114,746 301,996 4,556,016 14,641,696 2,170,799 
Fort Worth Life, Fort 

WHGrtR Res 5 hosed stores 1,768,972 269,394 468,527 560,397 69,361 274,268 4,437,329 15,480,510 2,808,222 
Franklin T.ife, Springfield, 

Bele aie encxS<steraye aia Weeiaeetar ee 11,936,280 1,151,247 3,438,571 4,011,166 1,299,330 2,878,338 42,620,863 120,754,072 28,644,788 


Gary National Life, Gary, 
DUNG ayo oe onded eeriane eraser ear oi 239,894 145,294 115,819 133,957 13,859 119,410 2,089,147 

Gate City Life, Greensboro, 
N. 








Or cea jeretlon Gate et ees 134,446 67.066 374,389 380,690 144,672 397,426 2,524,140 1,015,751 
Gem City Life, Dayton, O. $71,541 117,892 117,713 134,440 11,962 67,742 1,179,254 673,115 
George W ashington Life, 

( *harleston, ee are 2 266,36 : 316,762 513,701 653,121 160,758 382,212 4,332,963 16,071,811 2,346,586 
Girard L ife, Philadelphia. . 2,174,00 496,601 510,085 615,451 201,334 412,869 4,325,064 15,866,119 3,074,388 
Grange Life, Lansing, Mich. 91 8, 109 410,744 344,698 400,453 56,640 225,520 5,551,459 11,382,406 3,576,229 
Great Am., Hutchinson.... 324,704 181,807 194,074 219,189 19,001 159,651 2,809,890 5,556,517 1,416,445 
Great Northern, Grand 

Botke: Na Desc weisucnec 640,217 245,227 199,377 227,976 43,015 136,818 2,388,591 6,636,639 1,709,091 
= Northern, Wausau, 

BIS ths cPahias sven oc oh ou bcvacar aleeel ove 1,438,388 217,286 375,532 445,415 95,909 230,015 2,733,758 13,171,730 2,146,822 
tinge Republic Life, Los 

PUGONNE oo ne ov geetae ties 1,468,182 565,217 490,326 571,253 23,192 391,535 5,478,732 14,880,405 3,889,797 
Great Southern, Birming- 

eins Bile iseic-aece cares 1,098,979 278,947 292,819 370,734 216,647 2,026,000 8,448,769 1,047,400 
Great Southern, Houston, 

| 7c cen Pei Se eee oa 10.348,510 763,999 2,831,444 3,578,240 2,033,623 28,526,780 105,573,682 17,880,000 
Great State, Wichita. Kan. 126,939 79,042 153,973 188.479 179,293 3,768,210 5,032,020 2,984,680 
Guardian Life, New York.. 60.720, li 5] 5,824.: 8,632,484 12,073,518 9,172,329 46,479,365 228,565,820 28,386,799 
Guaranty, Davenport, Ia.. 516,585 582,292 326,700 5,764,715 17,206,182 4,384,851 
Gulf Coast, Gulfport, Miss. 167,393 194,932 148,021 2,342,310 6,382,260 1,062,135 
Hawkeye, Des Moines, Ia. 109.189 Here 8. Sees 108.867 2.685.000 2.685.000 *2,685,000 

TR Ne siaracalne nariaicse-aieini on 60,7 20 J 51 5,824,228 8,632,484 12,073,518 6.113.984 9,172,329 46,479,365 + 228,565,820 28,386,79% 


Ilome Life & Accident, For- 








1 Sol a | 1,681,284 371,282 354,418 453,486 99,808 318,645 4,636,000 11,827.580 3,057,265 
Home of N. Y., New York, 

WEP chile caameak wats 40,465,508 1,147,758 6,742,094 8,888,157 4,196,745 6,271,288 42.951,133 212,483.100 26,727,281 
a of America, Philadel- a7 949,459 a23,646,253 a5,447,371 

WE CA rd t 2.035.970 267,908 1,337,883 1,417,836 346,766 1.040 758 b5.015.328 617.436.9295 b? 891.959 
Idaho State. Boice Tdaha. 1,716.685 231,680 721.093 863,033 171,047 470,168 7,893,490 23,618,755 3.391 ,983 
Illinois, Chicaeo I" re 17,639,872 2,526,580 3,662,809 4,588,005 1,471,735 3,553,456 34,052,374 128,582,376 21,540,292 
Indiana National, Indian- 

QOS: ERE. -wcineescies aces 2,181,387 229,124 483,264 617,207 163,929 363,324 4,137,860 16,556,679 2,401,581 
Indianapolis. Thdianapolis, 

Lt: a ee arene ee, ewe eat 2,097 890 107,169 775,912 893.506 176,609 543.043 8,538,267 26,438,144 6.531,750 
— Mountain Life, Salt 

bake, City. Wtale oc .ccc< > 1,074,400 206,319 148,820 538,829 193.035 211.523 5,052,965 13,211,465 2 687,465 
International Life, St. Louis, 

ME hc rs a ae pe ees 5,386,558 1,171,635 4.236.799 5,221,886 1,180,277 3,099,721 44,644.028 130,628,075 30,188,018 
Inter-Southern Life, Louis- - . are 

WIG. FER or ac ka woseess 6,143,069 800,042 1,737,037 2,120,108 619,180 1,520,857 19,805,121 57,901,271 12,351,429 
Interstate Life & Accident, vp 

Chattanoora, Tenn, ..... 991,778 182,419 164,495 179.987 AS.085 150.712 3.880.604 4.934.613 796.117 
Towa Life, Waterloo, Ta.... 529,585 103,594 127,145 155,592 22,376 85,739 1,578,075 4,848,582 706,880 
Jefferson Standard, Greens- eee 

Hatos ING Co nce cc cintitarnscs 14,228,447 1,270,178 5,167,344 5,862,703 1,348,371 3,621,767 66.759.107 163.270.2738 44. 494.039 
John Hancock, Roston, alés, 948. 504 a766.995 993 126,263,972 

BRE S s eecy tir eitae eo kecns ae 211,631,483 13,492,940 48,266,139 57.636,779 18,545,909 34 020.478 b111.532,73 b642,671,402 550,596,836 
Kansas City, Kansas City, e a 

WN se ck aa ened see 17.490.596 531.114 6 834.296 7.915.035 1,676,994 4.129.906 63,981,633 220 .336.167 37.820,522 
Kansas, Toneka, Kan...... 1.123.769 680.700 850.576 492,412 44,416 973.795 5.9 11,336,680 8.072.493 
Knichts. Pittshurch. Pa. 883.541 924.452 232.889 245.787 30.095 193.251 7.338.523 2 wr: 313 
La F ayette, T.a Favette. Tnd. 2,117,654 169,054 492.993 614,565 103,472 319,068 15,024,714 2 554,266 ’ 
La Fayette Mutual, Lumber- : Z oe aN, x a 

NORIO IO sa or oe ae corer 162.102 9.754 60.505 RT AO? 20.896 19 PER 1 487 355 250.19 
Lamar. Tackson. tae Arata sales 1,366,266 168,429 512.768 609.387 123.106 389.169 6.996.777 18.726.971 5,619,971 
Tiherty, Des Moines. Ta.... 915.678 182,334 59,003 68.414 41.420 75 4R4 1.957.745 1,898,195 —395 
Liberty. T.iincoln, Neb...... 77.778 139.619 172.567 179,698 5.051 147.491 4.327.500 5.115.000 4.043.000 
Tihertv. Topeka. Kan....... 291,512 125.773 367,709 374,389 3.000 235,918 3 394,500 4,365,500 3,316,500 
Life & Casualty, Nashville. 

Wan, teat aerate oe 1,365,362 392.811 1.575.180 1.691 4382 $24,757 3.168.605 49.334.498 46,221,945 16,927,885 
Hite! Wis: Go. of Wa. Rich: 225.767.006 a74.575,490 a20.498.0#2 

MONG Vas vas cure eee ach 24,143,511 2,807,146 6,824,856 8,193,740 1,943,520 5,181,0'5 525,610,422 b132,726,229 h10,301,848 

Lincaln Nat’l, Fort Wayne, 

LO EEG RE oS 10,286,459 1.157.716 4,484,021 5,028,419 975.593 8,094,954 69,326,841 159,349 378 59,115.634 
Lincoln Reserve, Birming- 

enn, PE ce cee adders 751,098 171,632 459.852 494,717 117,285 348,399 3.899,587 10,518,577 424,145 
Louisiana S Shreveport, 

La a eer 711.853 271.959 246.166 282.363 60.548 194.585 3.447 9.924.124 2.343.449 
Manhattan, New York, N.Y. 19,533,502 810,200 2,013.022 3,108,289 1,917,520 2,881,933 sate 69.556,702 9,866,785 
Manhattan. Mutual, | Man- 

hattan, Kan. . ns ae > seca 52,649 98.135 97 497 99,047 5.382 24,67 650,500 1,367,000 390,500 
Marquette, Springfield, TIl. 1,031,103 256,963 212.377 271,305 68,118 155,985 1.698,600 6.365.399 1.319.605 
Maryland Tife Assur., Bal- 

timore. Md. — Sreverace : 768,275 549,210 148,784 211,407 16.550 141,915 3,783,177 7,566,180 2,880,109 
Maryland Life Ins., Balti- piace el a Pree 

WOCG. Ws, 2 6:4-os-oxiwntnes 4,173,198 457,712 557.071 766,708 390,460 579,022 2,639,405 17,878,550 1,217,665 
Mass, WM ‘ Spri a 

a sainlnise aAbinentiees 131.722.477 7.046.373 706.727 30,093.840 12.175.159 17.980.426 160.479 ,925 728.743.346 127.675.1886 
Merchants, Des Mo seal Fa. 306,94: 490,236 3 098.194 2,408,482 650,370 1,749,647 97,891,163 85.902.045 19.099 994 

Terchants, Des Moines, Ta. — sie “s 0991.4RG6.998 083.500.248.396 724.989 849 

Metropolitan, New York... 980,913,087 45,836,318 217,820,984 262,968,794 81,257,394 152,904,825 5570.931,842  £2,879,664,118 b301,370,431 
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NAME AND LOCATION 
OF COMPANY 


Methodist Ministers, Boston. 
Michigan Mutual, Detroit, 


Mid - Continent, Oklahoma 

fe Oa 
Midland, St. Paul, Minn... 
— Life, Kansas City, 
Midland Mut., Columbus, O. 
Midwest Life, Lincoln, Neh. 
Minnesota Mutual, St. Paul, 


RINE. 6s ws sess isinse) 6 99:06 
Missouri State Life, si 


EAE BIO, Sins ccu'eess 
Montana, Helena, Mont. 
Morris | Plan, New York, 
Mutual ‘Benefit, Newark, N. 
Mutual, Springfield, Ill.... 
Mutual of Baltimore, Balti 

SECM KE... wine ose 5104-6 
Mutual of New York, New 

OM FINS) Minis aicamie sie 
Mutual Trust. Chicago, Ill. 
National, Albuquerque, N. 


National, Montpelier, Vt... 
National American, Buriing- 
SMR MENE ts os vise ch ig es fs (S 0.8 
National Fidelity, Sioux 
a Ce ae 
National Guardian, Madi- 
AML. WES, saiscneie'sew sees 
National Life and Accident, 
National of U. S. of A., 
eat. BUS svicwiew eee 
New England Mutual, Bos- 
ET ROB. cai inte sree 5 0i5% 
New a Life, Spokane, 
RR SR ata cider eres isc 
New York Life, New York. 
North Am., Chicago, Ill.... 
North American, Omaha, 


Ro hirs hi Gk Bie 
North American L. 
fomeano. Til. ..s6 0a. 


North Carolina, 
Se ele bins sore we sislors oo 5a 
Northern, Seattle, 
Northern Assur., 
SSS oe 
Northern States, 
MEE MEME, Sc lecnse sles eels 
Northern States, Minneapo- 
TS i er 


Northwestern Life, Omaha, 
t 


TL SA re eee 
Northwestern Mutual, Mil 
aS ee 


Northwestern National, Min- 


PREEI osrxs 4900s sie es 8 ie 
Occidental, Albuquerque, N. 


Occidental Life, Los An- 


SR acne ols ae ate tste oS oc 


Ohio Nat’l, Cincinnati, O.. 


Ohio State, Columbus, ©... 
Old Colony, Chicago, Ill... 
Old Line, Lincoln, Neb. 


Old Line Life, Milw auke e, 


WS. weer erererccrsees 


Omaha Life, Omaha, Neb. : 
Oregon Life, Portland, Orc. 
Our Home Life, Jackson- 


SIR Milas. csoises0 cee 


Pacific Mutual, Los An- 


PR CAL, o.oo vie pie eas 


Pan-American, New Orleans, 
rE 


Ls wig h'S wih b10 6 ee ale 010.000'9"% 
— Mutual, Philadelphia, 
ac Chicago, ili...... 
Peoples, he gg Co 
Peoria, Peoria, IT! 
Philadelphia, "Pl 

P 





Rae ee tees cua aw. % 
Pheenix Mutual, a 
terre ea 
Postal i New York.... 
Prairie Life. Omaha, Neb.. 
Preferred Risk Life. Des 
NG ERs eens ewes 
P reshyterian Min. Fund, 
Philadel Ip e's: eee eae 


Protective Life, Birmine- 





& Accident. 
Chattanooga. Tenn. . 
Provident Life and Trust. 
Philadelphia, Pa. .... 
Providers Life, Chicago, I] 
Prudential. Newark, N. J.. 
Public Savings, Indianapo 
SDs MEL SS canta eo <ieels was: s 


Puritan Life, Prov., R. I 











Assets 


End of Year 


266,969 
15,109,543 


716,994 
866,122 


8,052,192 


28,213,267 
3,403,221 


249,205 


280,642,444 
269.999 


2,622,141 


671,000,181 
5,939,063 


366,105 
74,598,139 


686,254 


104,537,713 
3.754,949 
966,664,397 
5,860,688 
1,255,030 


212,296 


65,234 
472,693,362 
10,401,190 
1,437,894 
3,053,933 
2,5 18,484 

? 563,886 


845.701 
"665.841 





2,977,412 
703,200 


2 633.377 
IDO bT 


313,769 
54,320,614 
8,601,627 
216.627 ,946 
733.112 
1.798.675 
7,482,962 
57,168,930 
19,005,123 
445,722 
133,983 
10,272,904 
1,414,392 
627,340 


8.760 


oo 


co 


Surplus 
Total Admitted (Assigned and 
Unassigned) 
End of Year 


12,051 
988,522 
177,661 
210,757 
120,232 
530,969 


241,724 


882,466 


299 Kee 
$83,578 


609,317 


38,962,737 


473,380 


217,024 


,074,538 


138,577 
192,162 


175,399 


2,908,426 


121,038 
443.617 


120,317 
231.168 
107,638 


29 564 


665.056 


,056,332 


177,595 
377,968 
665,290 

382,322 
°16.644 
226,914 
899,202 
211,130 
311,497 


120,301 


,196,458 


449,375 


5 867 607 


127.070 
202,400 
405,298 
863,240 


3.232,005 


271,096 
137,427 
109,618 
749,724 


259,299 


198,249 


07.949 
172,435 


235.002 


44.746 
spn 8n6 





IN 1920 OF 





THE SPECTATOR 





COMPANIES OF 


UNITED 


STATES— 


Continued 





Thursday 











Premiums 
Received 
in Year 


75,358 


2,354,424 


610,003 
257,412 


745,864 


1,423,448 
455,080 


2,328,903 


9,204,442 
1,241,468 


123,505 


44,037,938 


123,279 


1,129,577 


86,825,465 
2,264,684 


127,336 


10,767,006 


244,449 
483,818 
469,086 


11,126,571 


4,044,179 


956,260 


143,162,720 
1,713,226 


435,708 


32,656 


1.568,951 


945,688 
848,210 
312,112 
199,740 


236.814 


73,013,095 


4,031,607 


477.339 


1,165,810 


987 ,082 
891,629 
695,665 
442.805 


1.935,511 


367.624 
768,238 


118,094 


12,093,787 
2,883,767 


5,750,889 


109.289 
562,992 


1,873,259 
1,841,338 


10,208,603 
1,866.079 


149,388 


49,912 


934,227 


402.77 


roo 


958.83 


18,992.159 


169,114,601 


968.830 
134,359 





ee) 


Total 
Polteyholders Disbursements 
in Year 


2,359,794 


529,195 
171,904 
544,810 


803,007 
316,704 


1,737,451 


6,312,788 


866,401 


104,242 


86,349,347 


104,866 


867,553 


’ 


115,042,925 
,301.519 


258,680 


10,047,860 
3,206,35u 


14,848,537 


714,498 


149,846,134 
428,658 


43.634 


,333,087 


642,206 
563,539 
259,589 
161,825 


200,292 


313,649 


2,693,467 


395,857 


891.875 
662.019 
511,152 
693.392 
286,970 





127.899 


8.968.895 


2.328.841 


1,195,964 


294,254 


265,288 


80.616 
330.962 
16,375.020 


251,484 


113,034,376 


691,450 
107 319 


New Business 
Paid for in 
Year (Includ- 
ing Revivals) 


263,000 


18,651,085 


13,510,620 
3,011,503 
8,464,487 
10,181,818 
4,748,249 
25,561,446 


110,727,301 
10,641,635 


5,092,600 


223,390,065 
6,270,000 


13,555,629 


423,677,719 
21,294,327 


8,220,883 
61,602,082 


2,079,030 


,335,848 


5,043,463 
46,424,297 


596.620 

108,411,136 
10,082,174 

711,297,638 
19,128,634 


2,808,450 


617,500 


23.341 266 
6,318,369 


9,805,792 
2,853,391 
4,167,579 
1,101,000 
360,571,033 
55,663,929 
5.939.026 
14,084,944 
12,093,123 
7,993,029 
9,121,975 
8,019,500 
13.799,246 


3.445.391 
3,292,560 


918.500 


104,595,804 
3.536,357 


174,931,411 


63.202 


6.399.032 


5,203,082 


1,887,500 


152,000 


ye RO 


6.987.527 


104.621.007 
9 889 944 
56,021,811 
b510.178.499 
15,751.440 
b10,089.018 


796.377 


iS) 


—_ 


Whole Amount 
in Force 
End of Year 


2,048,827 
85,737,673 


93,431,151 
40,831,616 
7,290,466 


77,604,480 


5,407,726 
309,455,304 


7,446,411 
15,007,416 


15,704,586 
76,592,695 


134,086,132 
,773,236 
29,021,091 
3,537,298,756 
60,064,817 
14,826,279 
,302.027 


33,444,396 
22,790,842 


829,093 


310,286 


,196,179 
483,000 
,673,0382 


3,967,579 





82.988.549 
9,525,396 
4,508,106 


408,951 


7,998,585 


.203,157 
891.895 


20,541,571 
59,609,042 
30,527,796 


294,348,813 
:797,958 
4,937,740 
,636,760 
.625,826 
5,523,140 


3,582,678 


{76.000 


(729.796 


35,003,953 


7,147,364 


.119 643 
902.131 
707,988 
297 279 


27.28 84.029 





Gain in 
Amount in 
Force in Year 


152,189 


12,016,439 
10,992,023 


1,806,649 


5,679,087 


8,010,387 


3,277,939 
16,800,136 


904 
8,090,267 
268,801,764 


14,945,675 


.254,633 
,653,744 


119,914 
3,923,097 


4,040,896 


16,991,286 
20,465,125 


85,594,482 


512,000 


6,909,846 
4,084,619 


6,921,668 
1,624,213 
2,316,854 


1,055,009 


280,437,950 
35,987,839 
3,038.88! 


9,722,298 


9.640.988 
6,354,946 
6,023,422 
6,008,500 


84,612,164 
22,108,126 


116.490.071 
— 433.832 


4.966.017 


17,699,079 
11,901,997 


40,999,379 
1,596,542 


495,922 


756,208 


1,783,459 
3,242,098 


2,879,000 


9990 000 


1,670,122 


66,761,881 
1,218.630 








sday 





896 


610 
670 
812 


666 


956 
111 
S41 
164 
126 


071 
832 
017 
079 
997 


379 
542 
198 


208 
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NAME AND — 
OF COMPANY 
Re mor ance, Des 


Re cen, Pittsburgh, Pa... 


Moines, 


Surplus 


Total Admitted (Assigned and Premiums 
Unassigned) 
End of Year 


Assets 
End of Year 


980,693 
14,082,548 


Reserve Loan Indianz po- 

Hie RRMORY Cateles fscatae or ecotarn ess 5,291,253 
Register, Davenport, Ia. 2,907,931 
Rockford, Rockford, Ill. 747,484 
Royal Union, Des Moines, 

fay Painted 9,904,900 
St. Joseph, St. Joseph, Mo. 925,915 
St. Louis Mutual, St. Louis, 

Re i RE DN 1,623,430 
San Jacinto, Beaumont, Tex. 508,852 
Scranton, Rooper | ee 4,117,040 
Security Life and Trust, 

Greensbotre, N.. €...<.<...- a 215,299 
Security of America, Chi- 

we Se: EES eee 3,926,696 
oe Mutual, Lincoln, 

ere Creer oe 2,821,821 
Security. 1” sae 3ingzham- 

ton, hy. Ecsevccdsesceccns 11,331,434 
SI tn Ae Roanoke, Va 1,127,741 
Sot utheastern, Greenville, S. 

eo ne a argos gene 1,467,044 
Southern Life and Trust. 

Greensboro, N. C........ 4,999,671 
or States, Atlanta. 

reer ee rr ee 3 642,921 
Pee Se Union, Waco, Tex. 923,070 
Southland, Dallas, Tex. 5,347,795 
Southwestern, Dallas, Tex. 8,512,391 
Standard, Atlanta, Ga...... 1,093,918 
Standard, Decatur, IIl..... 2,775,438 
Standard, Pittsburgh, Pa.. 2,428,883 
State, Indianapolis, Ind.... 23,772,678 
State, Des Moines, Ia..... 789,633 
State, Great Falls, Mont... 464,164 
State Mutual, Worcester, 

Wace ee: 66,683,333 
Sun Life of America, Balti- 

MONG. TG 6 025% sieleiene @ 2,114,156 
Surety Fund Life, Minne 

AUGUGS "ORME 651 0.0°0:e6:9: 00's 1,066,537 
Teachers Ins. & aM Assn., 

New. Vote Ne Yiscs oc acc 1,259,890 
Texas Life, Waco, eae ete od 2°913.694 
Toledo Travelers,Toledo, O. 326,239 
Travelers, Hartford, Conn. 195,034,170 
Twin City, St. Paul, Minn. 309,424 
Two Republics, E] Paso,Tex. 554,296 
Union Central, Cincinnati, 

OHIO te easaessesaee 142,523,123 
United Fidelity, Dallas, Tex. 785,528 
United Life and Accident, 

Concord, Wa Meccucaccce 1,860,664 
7 States, New York, 

Ws ae ence cece eek g 0/6 aise cred 6,610,441 
Untied “States Nat'l, Sioux 

Falls, n PP a ee 8,739 
Union Life and Accident, 

Lincoln, a ee $53,624 
Union Mutual, Portland, 

MGs i atvcntin tadsccvers 19,125,545 
Universal, Des Moines, Ta. 514,599 
Volunteer State, Chattanoo- 

a EL 0 | RN TR ee ane 5,268,671 
West Coast, San Francisco, 

Care toile eee eae ears 5,809,870 
Western, Des Moines. Ta... 929,980 
Western Mutual, Los An- 

Seles: Cae os ccanactes's 901,962 
West’n National, Cheyenne 

MO coin aiseeibins aencre aces 530,511 
Western Reserve, Muncie 

EUG, 5 sccinvern 0-015, sree Bi ceiorers’s 499,198 
Western States, San Fran- 

CHCOs- CA cocpcaeewenns 5,130,826 
Western Union, Spokane 

WSR. vse oie oar or area caieiees 5,065,731 
Western and Southern, Cin- 22,885,957 

CMnate “OMCs. 6/0.9:5-5-065-< «: 

Wisconsin, Madison. Wis.. 710,673 
Wisconsin Nat’! Oshkosh, 

J ERE he SRS 1,901,518 
‘Dec. 31, 1920 (253 cos.).. 7,890, 972,036 
Inctease in 1920........... 582,389,890 
‘Dec. 31, 1919 (287 cos.) 6,808,582,146 
*Dec. 31, 1918 (240 cos.) 6,529,620,899 
De 31, 1917 (241 cos.).. 5,940,622,780 
‘Dec. 31, 1916 (241 cos.).. 5,536,607,483 
"Dec. 831, 1915 (235 cos.).. 5,190,836,925 
*Dec. 31, 1914 (250 cos.).. 4,940,383.844 
‘Dec. 31, 1913 (259 cos.).. 4,658,712,995 
‘Dec. 81, 1912 (248 cos.).. 4,407,957.949 

“Commenced business 1920. + Aggre 


119,599 
216,646 
394,705 
194,777 
330,143 
351,828 


531,079 
726.916 


137,775 
1,300,107 
172,592 
190,382 
424,625 
1,052,937 
159,806 
543,415 
406,869 
2,558,357 
717,252 
178,065 
5,080,630 
463,782 
140,778 

] 1054, 680 
273,885 
105,115 
16,943,465 
136,385 
145,113 


16,950,385 
729.853 


769,833 
314,530 

1,079 
175,912 


638,375 
510,022 


662,600 
756, — 
201,531 
443,962 
243,059 
101,338 
1,184,756 


549,593 
1,104,430 


°8,513 
542.717 





478,047 


aie 


51,366,771 


a 


Received 
in Year 


197,283 
6,155,961 
1,833,043 
641,923 
242,092 


2,369,360 
402,995 


275,149 
267,362 
952,669 
74,402 
1,068,025 
415,124 


2,211,690 
349,954 


454,718 
1,637,449 
1,155,954 
254,085 
1,891,716 
2,605,327 
786,616 
1,226,623 
454,745 
5,028,207 
159,112 
141,174 
10,296,437 
968,315 
308,853 
164,188 
680,623 
72,081 
86.110,071 
136,966 
201,074 


26,082,210 
9,899 


612,409 
663,070 


2,480,399 
34,933 


1,463,920 


390,293 
267,800 
98,352 
1,619,604 


1,802,737 
9,221 072 


206,415 


532,349 


421,304,783 


211,877,078 


Total Income 
in Year 


244,927 
6,795,654 


2,897,092 
440,041 


366,765 
301,503 
1,177,221 
153,171 
1,259,130 
569,938 


2,741,232 
440,469 
543,168 

1,795,882 

1,851,721 
296,706 

2,163,026 

3,157,868 
826,890 

1,924,169 
689,422 

6,391,903 
214,852 
199,827 

13,774,901 
1,076,485 
387,289 
218,168 
830,337 
85,641 
43,097,098 
154,146 
244,721 


34,499,292 
260.578 


700,085 
1,141,281 
83,535 
220,118 


3,331,596 
48,075 


1,835,749 


311,246 
131,561 


2,035,661. 


2,160,009 
10,244,160 


246,505 
616,295 





1,796,202,403 





241,148,746 





726,111,276 
717,695,706 
747,193,049 
704,056,881 
663,789,359 
665,998,682 
624,475,497 


621,931,115 


gates. 


i, 


a Ordinary 


209,427, 705 5 
994,266,611 
928,840,629 
847,983.760 
784.330,874 
748,989 865 
715,346,694 


57 2,758,269 


business 


1.555,053,657 
1,324 ,586,741 
1,249,491 ,387 
1,117,860,.328 
1,042 ,962,534 

988,102,214 

925,310,592 


893,125 ,2 


Payments to ‘ota 
Policyholders en 


Total 


in Year 


67,372 


1,165,451 





128,175 


1,000,196 


50,302 
104,117 
422,792 

312,269 

44,462 


31,509 
567,546 


106,350 
438,686 
196,491 


2,427,636 


11,126 
30,755 


6,416,469 


16 


9 


99 


141,166 


149,011 


34. 642 2 
3,180,790 
20,710 
23,786 


278.520 


132,138 


960,701 


»738,484 


390,328 


493,633 
92,190 


288,426 
35,947 
28,504 

454,708 


, 929,17 6 
2,105,369 


63,405 


94,751 


763,988,692 


22,480, 905 


741. 
710, 


590, 


201,684 
183,247 
"886,275 
£771,775 


.006,015 


b Industrial business. 


31 


507,787 


| 


ear 


154,765 
4,109,299 


2,060,125 
203,381 
249,723 
211,890 
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NOW READY 





THE HANDY CHART 


of Casualty, Surety and Miscellaneous 
Insurance Companies in America 


1921 EDITION 


NEW FEATURES: 
UNDERWRITING EXHIBIT FOR 1920 
LIABILITY AND WORKMEN’S COMPENSATION 
OPERATIONS OF STOCK COMPANIES 
FOR 1920 AND ALL YEARS; 


NEW COMPANIES LICENSED; RETIRED COM- 
PANIES; POLICY FEES; STATES WHERE 
LICENSED: TABLE OF AGGREGATES; DEFI- 
NITIONS OF CLASSES OF BUSINESS; SHORT 
RATE SCALE 


FINANCIAL STANDING, ‘INCOME AND DIS- 
BURSEMENTS, ETC., FOR 10 YEARS AND 
CLASSIFICATION OF BUSINESS 


for the leading stock companies; also similar data for 
a series of years for about 30 mutual liability and work- 
men’s Compensation companies. 








fa cents, Manila cover. 
Price per copy $1.25 in Flexible Pocket Book. 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York 

















FIFTEEN YEARS OF STEADY PROGRESS 
Indianapolis Life Insurance Company 


Insurance in Force 
$ 325,000.00 
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0 
190 1,281,909.93 
1907 2,158,315.62 
1908 2,344,449.12 
1909 3,037,135.59 
1910 3,760,237.71 
1911 4,451,264.48 
162. 5,756,690.86 
1913 7,011,554.27 
1914 8,655,788.49 
1915 10,231,921.21 
19 1 6 12,021,820.06 
1917 13,665,053.54 
19 18 15,532,346.26 
1919 20,456,374.44 
1920 2 7,006,018.90 
Insurance Issued in 1920..........ccccccccccccveccosce $9,573,421.20 
Increase in Insurance in 1920...............200005 6,549,644.46 
Deaths: Claims Paid 1 F800. o.oo. oso siescis0ie ces esicees 121,704.51 
WGEal DIGBEr CUMING FOU «55a. oc o:os0 big 5-4 65.006 0a des 495,735.96 


Total Dividends Paid to Policy holders................. 363,138.53 
TOTAL PAID TO ee Claims, 

Dividends, Matured Endowments, 
GROSS ASSETS OWNED BY AND HELD FOR PRO- 


$1,056,784.63 


TECTION OF POLICYHOLDERS................. 2,119,881.71 
TOTAL PAID TO AND INVESTED FOR POLICY- 

MAME MERMED stk oy os cag 5'7As scat cicrere solo e.Sislals cite es 3 ers 3,176,666.34 
PEW MED ORIEN I 055 5.6.0 5 5.0. 500. 0s one's 0105's Swialere wleliore 107,169.36 
EIEN PND 0 605. 6.0.6 010.0 lt 6 BOS Sa os oso wields esels 2,097,890.42 








FRANK P. MANLY, President 
HOME OFFICE 
Indianapolis, Ind. 
Doing Business in Indiana, Illinois, Michigan and Texas 




















nr 


™ 


‘* Life Insurance and 


—How [To Sell It” 


ERE’S A BOOK “chock full’ of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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Detroit Life Making Fine Progress 

The record of the Detroit Life Insurance 
Company of Detroit, Mich., apparently indi- 
cates no diminution in the demand of the peo- 
ple of the State of Michigan for life insurance. 
The company wrote $7,053,000 of paid-for busi- 
ness last year. The record of written business 
for the first quarter of the present year is 
$2,457,470, Compared with the first quarter 
of 1920 this shows an increase of $230,000. 
Net paid-for business in the first quarter of the 
present year was $1,480,139, and for the month 
of March $742,133. 

The record of the Detroit Life Company for 
the month of March was $1,025,000. This 
company, while it is operating exclusively in 
the State of Michigan, is producing such re- 
markable results in new business as to attract 
interest and attention in international life in- 
surance circles. Total business in force on 
April 1 was $22,741,303. 

The Detroit Life has just recently con- 
cluded a gold medal contest in honor of its 
tenth anniversary and is now announcing a 
new four months’ contest in which the total 
awards of $1000 in prizes are to be made to 
the agents in proportion to their new business. 

President M. E. O’Brien of the company 
believes that the record of continued success 
in writing life insurance is due partly to the 
change for the better in general business con- 
ditions in Michigan, as well as to the efficiency 
of the staff of his organization. 


Northern Life of Seattle to Enter California 

President D, B. Morgan of the Northern 
Life of Seattle is rapidly completing plans for 
the entrance of his company into California. 
The Northern Life was incorporated in 1906 
and up to the present time has confined the 
greater part of its operations to its home 
State. Its last report shows admitted assets 
of $2,172,000 and insurance in force of $23,- 
000,000. It increased its capital stock a few 
months ago from $150,000 to $200,000 and is 
now preparing to extend its business to other 
Pacific Coast states. It is understood that 
general agencies will be estblished at Los 
Angeles and San Francisco. 


Life Legislation 


The Governor of Maine has signed a bill relating to 
life insurance en minors and the surrender of such 
ins irance, 

A bill regulating fraternals has been signed by tlie 
Governor of Massachusetts: also others providing for 


t 


( 


€ organization of companies and regulating the con- 





duct of marine insurance. 
A bill pertaining to the valuation of securities has 
passed both Houses. 

In Michigan a bill has been introduced to allow 
fraternal societies to capitalize for the net earnings on 
their bonds. 





A folder entitled “Life’s Kailway System,” pre- 
pared by Joseph J. Devney, is made up in imitation 
of a railway time table, and a map shows diverging 
Toutes from the threshold of life, one of which leads 


to success and the other to failure, with numerous 


way stations named. 
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SUNTAN: 
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THE HANDY CHART FOR 1921 ISSUED 
Contains Several Important New Features 
That valuable pocket reference work, the 
Handy Chart of Casualty, Surety and Miscel- 
laneous Insurance Companies in America, for 
1921, embracing statistics for 1920 and nine 
previous years of stock companies, and of 
leading mutual liability and workmen’s com- 
pensation companies for a series of years, has 
just been issued by The Spectator Company. 

The usual tables are given, which show the 
financial standing of the respective companies, 
including capital, assets, liabilities, reserves 
and surplus, and also items of income and ex- 
penditure, embracing net premiums written, 
total income, losses paid, dividends paid, ex- 
penses of management and total expenditures, 
with ratios of losses, expenses and both com- 
bined to premiums. 

New features in this edition include data 
from the underwriting exhibits for 1920 of the 
more important stock and mutual companies; 
the 1920 and entire experience in liability and 
workmen’s compensation insurance of stock 
companies listed in the main tables; policy 
fees; States in which companies are licensed ; 
aggregates for stock companies in main tables, 
covering 1920 and 1919 premiums and losses; 
retired companies and new companies licensed 
in 1920; definitions of various classes of in- 
surance, and short rate cancellation table, 

The usual tables presenting financial stand- 
ing, income, disbursements, etc., are presented ; 
and, besides the companies in the main tables, 
many other miscellaneous companies are 
listed, with statistics. The customary valuable 
features of the Handy Chart are retained, and 
much additional and useful data are included. 
In the various tables, about 300 companies are 
listed. The Handy Chart embraces 64 pages 
and cover, and sells at 75 cents per copy in 
manila or $1.25 in flexible pocket book. 


Cannot Claim Compensation in 
Utah 

Boxers who give exhibitions for hire in 
Utah cannot claim compensation from their 
employers under the workmen’s compensation 
act if they are injured, according to a decision 
made by the State Industrial Commission. 
Jimmie Coy was hurt while engaged in boxing 
by the Wasatch Athletic Club and claimed 
compensation. The Industrial Commission 
sought the opinion of Attorney General Cluff, 


Boxers 


who said boxing was illegal in Utah and Coy 
had no claim. 


The Landis and Brickell General Agency of San 
Francisco, Pacific Coast representatives of the Lon- 
don Guarantee and Accident, will on May 1 take over 
the Pacific Coast representation of the United Fire- 
mens, which is now under the same stock control as 
the London Guarantee and Accident. 
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Interesting Compensation Ruling 

A case of more than usual interest has just 
been decided by the Supreme Court of Utah 
in which that body, in reversing an award 
made by the Utah Industrial Commission, rules 
that the estate of a workman named Murphy, 
who died from a disease whilst in receipt of 
compensation from his employers for total dis- 
ability from accident, was not entitled to 
benefit. The decision was by a majority of the 
bench who held that death was due to causes 
distinct from the injury, and also that the ad- 
ministrator was not a dependent, and the money 
would not go to dependents. 

In his dissenting opinion Justice Gideon 
claimed that “a definite, positive right fixed 
by the workmen’s compensation act cannot be 
defeated merely by the death of the party in- 
tended to receive the benefits stipulated in such 
law.” 


Legislative News 

A bill has appeared in the California Legislature to 
regulate reserves on liability insurance. 

The Colorado Legislature has adjourned. 

A bill relating to the standard of solvency of work- 
men’s compensation companies has been introduced in 
Illinois. 

A number of bills relating to compensation insur- 
ance have been withdrawn in Massachusetts. 

A bill has passed the Michigan Senate providing 
for the supervision of surety companies; also one con- 
solidating the industrial and labor boards. 

In Minnesota a bill has been introduced pertaining 
to the discharge of sureties on bonds of certain 
classes. 

The New Jersey legislature has adjourned. The 
Governor signed the elective schedule of compensation 
bill and one relating to proof of self-insurance passed 
both Houses. Other bills signed by the Governor 
were those relating to compensation earnings and com- 
pensation for less than one week. Bills failed pro- 
viding for compulsory compensation in State Fund 
and compulsory liability insurance; also one requiring 
health and accident companies to insure women. 

A bill has been introduced in Pennsylvania to amend 
the act relating to fidelity companies and otherwise 
amend the insurance law. Insurance committee re- 
ported adversely on the bill excluding all compensation 
companies except the State Fund and mutual com- 
panies. A bill amending the employers’ liability law 
has passed the House, while one creating a bureau of 
workmen’s compensation has been postponed in the 
House. 


National Casualty’s Contest 

The National Casualty Company of Detroit is 
conducting a contest, which its agents have joined in 
most enthusiastically. One agent at the end of the 
first quarter said: ‘‘Now that I have passed through 
the limbering-up stage successfully, I will settle down 
to some real work.” The contest is to procure the 
greatest number of applications for industrial. accident 
and health insurance, and the agents are doing ex- 
cellent work. 


The Massachusetts House has passed an amend- 
ment to the workmen’s compensation law. At pres- 
ent no compensation is given for the first ten days 
after injury. The amendmert provides that if in- 
capacity is extended beyond a period of four weeks, 
compensation shall begin from day of injury. 
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Actuarial 


Actuarial 




















WANTED 


by fully qualified actuary of large ex- 
perience in successful life company new 
connection in Eastern States. Apply 
Box 97 SPECTATOR. 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 





FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 






"Des Moines, lowa 






Telephone Walnut 3761 






































A large Rochester, N. Y., Office 
desires the representation of a General Liability 
Company for Rochester and Munroe County. 
Correspondence treated confidentially. Reply to 
Box 45, c-o THE SPECTATOR. 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 






























Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford National-Hartford — Casualty Co. 


American Equitable Philadelphia Under- Indemnity Company 


oo a As- writers of America 
Stuyvesant Automobile Insurance 

Fidelity Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 






W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 























NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, MéR., ROCHESTER 
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GOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents 


Box 351 


San Juan Porto Rico 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 





256 BROADWAY NEW YORK 
W. R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 

















FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansur Bidg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 





JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 











JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 
Temporary money advanced on strictly private 

ts. 


er 
All comm ions held personal and confidential. 
Address J. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 




















Actuarial 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 








A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Buildjqy 
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Insurance Examiners and Adjusters 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholders if impressed with 
the fairness of an adjustment, 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 











A. L. Harty, President 


(Continued from page 9) 
percentages of all premiums for the protection 
of policyholders. 

“f. Unearned premiums may not be segre- 
gated into State groups, being for the protec- 
tion of all policyholders wherever located. 

“ge Policyholders, by cancellation, do not 
get their reserve; they get a certain proportion 
of the premium originally paid, further prov- 
ing that the reserve itself is not their prop- 
erty. 

“4. Even though admitted as-an expediency, 
the cost of figuring a percentage on unearned 
premium liability under any formula that did 
proper justice to the amenities would cost 
annually hundreds of thousands of dollars. 

“5. Therefore the principal should not be 
applied to unearned premium liability.” 

In the settlement of this important question 
the committees of both organizations deserve 
no little credit for the reasonable spirit dis- 
played by both sides. It will be a matter of 
great satisfaction to underwriters and man- 
agers to be able to depend upon some uniform 
system calculating underwriting profit or loss 
upon which rates may be based in those States 
which have supervision of them. 

At the executive committee meeting Superin- 
tendent Harty referred to examiners from the 
Arizona Commission, who are working in 
Missouri entirely without co-operating with the 
convention. Superintendent Phillips brought 
out the recent Texas Supreme Court decision 
in which it was held that the deposit required 
by casualty companies for their policyholders 
was in reference to Texas policyholders only. 
The matter was referred to the assets com- 
mittee to be reported upon at a later meeting 
of the executive committee. 

The committee set June 27 as a tentative 
date for its next meeting. 


America Fore Club’s Annual 
On Friday evening, April 22, the America Fore 
Club of the Henry Evans group of companies will 
hold its anual entertainment at the Hotel Pennsyl- 
vania, 


Charles W. Teer has been appointed coun- 
terman at the offices of the Commercial Union 
Assurance Company of this city. Mr. Teer 
Was formerly associated with the London 
Assurance. 


Many Bills Passed Before Assembly Ad- 
journment 

Bills amending the insurance law and the 
workmen’s compensation law, passed during 
the closing week of the New York State legis- 
lative session, were the following: 

Vassed by the Senate: 

Senator Straus, amending section 2 of the work- 
mep’s compensation law by providing for compensa- 
tion for private chauffeurs. 

Assemblyman Duke, amending section 593 of the 
civil practice act, by making the giving of security 
unnecessary to perfect an appeal to the Court of Ap- 
peals, where the Appellate Division or a Court of 
Appeals judge certifies that a constitutional question 
is involved, nor by a claimant under the workmen’s 
conmipensation law where a decision of the Appellate 
Division is not unanimous, nor where such decision 
is unanimous, and an appeal is with the consent of 
the Appellate Division, or a Court of Appeals judge. 

Assemblyman Duke, amending section 1326 of the 
code of civil procedure, making the giving of security 
unnecessary to perfect an appeal to the Court of Ap- 
peals, where the Appellate Division, or a judge of the 
Court of Appeals, shall certify that a constitutional 
question is nor by 4 claimant under the 
workmen’s compensation where the decision of 
the Appellate Division is not unanimous, nor where 
the decision of the Appellate Division is unanimous, 
and such appeal is. with the consent of the Appellate 
Division, or a judge of the Court of Appeals. 

By the Assembly: 

Senator Bloomfield, amending sections 70 and 71 of 
the insurance law relative to the organization of 
mutual insurance corporations to do a life, health 
and casualty insurance business, and also in rela- 
tion to mutual corporations organized for purposes 
of insuring against loss or damage to steam boilers, 
etc. 

Assemblyman Brady bill, amending sections 25 and 
77 of the workmen’s compensation law by providing 
that compensation shall be paid periodically and 
promptly, the same as wages, and directly to the per- 
son entitled thereto, without waiting for an award 
by the Industrial Commission, except where the right 
to compensation is controverted by the employer. 

Senator Gibbs, amending section 185 of the insur- 
ance law, by authorizing mutual employers’ liability 
and workmen’s compensation insurance corporations 
to transact any one or more of the kinds of insurance 
specified in subdivisions 2 and 7, of section 70, unde- 
certain prescribed conditions. 


involved; 
law, 


Mississippi Depositions Taken 

Stokes V. Robertson, revenue agent of Mississippi, 
was in New York this week taking depositons of 
officials of fire insurance companies, which have been 
sued for heavy penalties for alleged violation of the 
anti-trust law of that State. Among those examined 
were J. E. Lopez, O. E. Lane, W. R. McCain, W. L. 
Dennis, W. S. Alley, H. A. Smith and R. Van Ider- 
stine. Col. W. S. Thompson, of Dallas, Tex., and 
W. H. Watkins, of Jackson, Miss., acted as counsel 
for the companies. 


New Directors of the Maryland Casualty 
Company 

At the meeting of the board of directors of the 
Maryland Casualty Company of Baltimore, Howard 
E. Young, president of the J. S. Young Company, 
and Arthur W. Thompson, president of the Phii- 
adelphia company, were elected directors of the Mary- 
land Casualty Company. Mr. Thompson was form- 
erly vice-president of the Baltimore and Ohio Rail- 
road, but resigned this office to accept the presidency 
of the Philadelphia company. 
Employers Fire Taking New York Risks 

The Employers Fire of Boston, the newly-organ- 
ized company allied with the Employers Liability of 
London, has begun writing automobile fire and theft 
risks in New York through Dwight & Hilles. 





—The Lincoln National Life of Fort Wayne, Ind., 
has been elected a member of the Association of Life 


Insurance Presidents. 
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President J. B. Levison, president of the 
Firemans Fund Insurance Company of San 
Francisco, was in the city last week. 

P. L. Lind of Peoria has been appointed 
State agent of the Omaha Liberty Fire for 
both Illinois and Indiana. 


J. A, Caragol has joined the firm of R. F. 
Noonan & Company, Inc., and will engage in 
the general insurance brokerage business. 

B. M. Crostwaithe, a well known insurance 
agent and broker, accompanied by B. N. Car- 
valho of Hartford, sailed last week on the 
steamer Aquitania for a tour of Europe. 

Harvey W. Russ, a Chicago insurance man, 
has been passing a fortnight in New York. 
He is at present general manager of the Under- 
writers Adjusting Company of Chicago. 

C. H. Campbell, an experienced engineer, 
formerly with the Mississippi Inspection and 
Advisory Bureau, is a new addition to the 
Arkansas Fire Prevention Bureau’s division 
of engineering force. 

G. D. Koehler of Toledo, O., has become 
manager of the insurance department of the 
Crary-Holly Company of that city. He was 


formerly associated with the Travelers in 
Toledo, 
Alfred G. Martin, manager and United 


States attorney of the Northern Assurance 
Company of London, left early this week for 
a short trip to England. He sailed on the 
Olympic, 

Robert R. Groninger, formerly of Lewiston, 
Idaho, has assumed his new duties as special 
agent for the Home, Franklin and Home Un- 
derwriters in Eastern Washington and North- 
ern Idaho. His headquarters are at Spokane. 
He succeeds G. H. Houghton, who has been 
transferred to the Portland office of the com- 
panies named, 

DeForest Bowman, agency manager in Chi- 
cago for Bankers Life of Des Moines, has de- 
veloped the first million dollar a month agency 
in the Bankers Life field force. This organi- 
zation stepped into the million dollar class in 
March with the total production, $1,072,000. 
Mr. Bowman expects to keep this production 
steadily above the million dollar mark from 
now on. The achievement of the first million 
dollar month was celebrated at an agency 
meeting in Chicago on April 16, when officers 
of the company met the sales force for a school 
of instruction and a dinner dance at the new 
Drake hotel. 

American Surety Opens Albany Bureau 

In order to supply information to State contract- 
ors regarding bids and final awards, a State suretv 
bond bureau has been opened at 148 State street, 
Albany, by the American Surety Company of New 
York. This bureau will disseminate among con- 
tractors for supplies and construction work informa- 
tion as to public biddings at the moment such in- 
formation is available to the public, and will be un- 
der the direction of Farrington Smith, who has had 
a long insurance and surety experience. 

Bankers Fire of Lincoln Resumes 

It is announced that the Bankers Fire of Lincoln, 
Neb., is again under the active management of its 
officers, and has resumed writing business. It shows 
assets of $634,960, capital $475,990, and a net sur- 
plus of $114,035. Vice-President I. W. Rockey is in 
charge of the company’s underwriting operations. 





F. P. Hamilton has been elected president of the 
Suburban (New York) Fire Insurance Exchange, 
G. A. Clarke, vice-president, W. L. Chambers, treas- 
urer, and Henry E. Hess, secretary and manager. 
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A NEW FIELD BOOK 


CHARACTERISTICS OF THE SUCCESSFUL LIFE INSURANCE SOLICITOR 


The latest work of William Alexander, the well-known life insurance executive, and 
writer for the instruction of life insurance agents, is entitled 


THE PROSPEROUS AGENT 


This new book will appeal to the following classes of agents: 


1. Those who are thinking of entering the life insurance field, and hesitate to take 
the plunge. 

2. Those who have taken the plunge, but are lacking in confidence. 

3. Those who have already achieved some success as life insurance agents, but are 


not satisfied with the progress they are making. 
4. ‘Those who have achieved conspicuous success, but whose ambition it is to become 


leaders in their profession. 
5. Officers and managers whose duty it is to select and train agents, and who wish 


to make their selections shrewdly. 

In short, this little book will have great value for all those who are identified directly 
or indirectly with life insurance field work. For it gives an exhaustive list of the char- 
acteristics of the successful agent and tells how those qualifications can best be utilized. 


PRICES 
Bound in red cloth 


Bound in cardboard 
LIBERAL DISCOUNT IN QUANTITIES 





MR. ALEXANDER’S EDUCATIONAL SERIES 


What Life Insurance Is and What It Does 

Text, book, or primer, dealing with the fundamental principles on which all sound 
life insurance rests. 

How To Sell Insurance 

Primarily for the guidance of inexperienced agents. MB 
The Art of Insurance Salesmanship* COMPANY 
A series of practical hints on canvassing, to stimulate the thought of both = 5. 135 William St. 
experienced and inexperienced agents. Ss NEW YORK 


* The third volume of this series will be published in 1922. Please send me 
copies of 





PUBLISHED BY PROSPEROUS AGENT 
for which I agree to pay 


THE SPECTATOR COMPANY $1.50 per copy 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 
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